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In Our New Home 
Expansion Did It 
My Paneled Walls 
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ew SECRETARY drops the 
morning mail on your desk. If 
you’re the kind of a man I think 
you are (because you are one of 
our subscribers) you'll reach first 
for this week’s copy of Automo- 
tive News which sticks out like a 
sore thumb from the pile of mail. 
You'll naturally turn first to 
“Sparks,” not because you are 
particularly interested in it but 
because it is the first column of 
the first page. If I am right in 
my surmise you will note I’m 
tellin’ you that on and after July 
5 our new address will be 2751 
EAST JEFFERSON AVE., DE- 
TROIT. Don’t forget to tell your 
mailing clerk, will you? 
* 


THE WAY THE doctors diag- 
nosed it, the Slocum Publishing 
Co. was suffering from growing 
pains; in fact its clothing was 
busting at the seams. All because 
Automotive News is thriving so 
well on its diet of printers’ ink; 
that the Automotive Almanac, 
which, although a yearly publica- 
tion, is a sort of a Siamese twin 
of AN, also takes man power. The 
Album of American Automobiles 
is a sort of little brother which, in 
rotogravure form, makes palatable 
our annual show issues, and that 
adds names to the payroll. 

Since the first of the year we 
have had to make room at our 
table for a lusty infant, Automo- 
tive Service, a separate publica- 
tion but Automotive News-owned 
and directed, which promises to 
make a runaway in its field— 
serving the service managers. This 
is rotogravure and is unique in 
that it is edited for the service 
managers of the automobile deal- 
ers and repair garages—different, 
too, in its editorial treatment in 
that 90 percent of the space is 
devoted to photographic illustra- 
tions of how to make repairs and 
adjustments, the theory being that 
one picture js worth ten thousand 
words. And how our bottle baby 
has thrived—63,000 circulation in 
six months. 

* HK f 

THEREFORE you can see how 
we have been on each others’ 
necks at 527 New Center Bldg. We 
just had to have elbow room and 
we think we have found it on East 

(See SPARKS, Page 15, Col. 1) 
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ADAI Would Aet 
As Purchaser for 
Dealers in State 


Tire and Oil Companies 
Outline Advantages 
of Lower Prices 


INDIANAPOLIS. — Discus- 
sion of a group buying plan 
for automobile dealers was 
the purpose of a meeting of 
the Automobile Dealers Assn. 
of Indiana, Inc., held June 26 at 
the Athenaeum. The meeting was 
called to order by Wm. Aitchi- 
son, president of the association, 
who presented Herman Schaefer, 
secretary of the association, as 
chairman. é 

Guests and speakers at this 
meeting were Clare L. Cargile, 
first vice-president of National 
Automobile Dealers Assn. and 
automobile dealer of Texarkana, 
Ark.; W. E. Blanchard, manager 
of National Automobile Dealers 
Assn., and Alvin C. Johnson, legal 
counsel of the association. 

Manufacturers’ representatives 
were on hand with their displays 
of tires, batteries and oil to ex- 
pound the merits of their product 
and give their prices. 

Dealers were greatly impressed 
with the benefits of group buying 
and were astounded at the pos- 
sible savings this method offered. 
President Aitchison, with a buy- 
ing committee of three dealers, ©. 
H. Gilcrest, Richmond; Chas. R. 
Lee, Anderson and J. A. Arm- 
strong of Armstrong-Welborn Co., 
Princeton, with the assistance of 
Schaefer sought favorable com- 
mitments from various manu- 
facturers prior to this meeting. 

New hope was expressed by 
dealers that they again would be 
able to compete with other 
quantity buyers who have taken 
much business from them in re- 
cent vears. Dealers, it was pointed 
(S@¢e GROUP BUYING, Page 2, Col. 5) 





NEW LIGHTWEIGHT Ford tractor is shown with one of the lightweight indestructible 


Ferguson unit implements raised for transport. 


In addition to the tractor, the line at 


present includes a 14-inch two-bottom plow, 12-inch two-bottom plow with sod or digger 


bottoms, 10-inch two-bottom plow. 
row cultivator. Other implements will follow. 


16-inch single-bottom plow, general cultivator and 


S.C. Dealer Meeting Reflects 


Business Revival in South 


By William C. Callahan 
Managing Editor 


MYRTLE BEACH, S. C.—There 
are places in the United States 
where people are too busy working 
to worry about starving to death 
from lack of employment. This is 
one of them. When I was invited 
down here by Ernest Burwell, 
Chevrolet dealer from Spartan- 
burg, who asked me to tell the mem- 
bers of the South Carolina Automo- 
bile Dealer Assn. what was going on 
in the automobile business, I had a 
hunch they could tell me more than 
I could tell them. They did. 


South Carolina, North Carolina 
and Georgia automobile dealers are 
enjoying better sales and better 
profits than they have for many 
years, with the outlook for further 
improvement this fall and better 
profits this year than they enjoyed 
in 1937. I didn’t get this informa- 
tion from one dealer but from sev- 
eral dealers as well as a goodly 
crop of finance men. 


F. C. Johnson, of the Fort Sum- 
ter Chevrolet Co. at Charleston, 
was my first informant. Johnson 
was elected president of the asso- 
ciation at the annual meeting, suc- 


ceeding Charles Vogel, of Charlotte, 


Better Business Bureau 


Attacks ‘Packs’ in Phila. 


PHILADELPHIA. — The Penn- 
sylvania Automotive Assn. has 
issued a letter of warning to all 
new car dealers and finance com- 
Panies doing business in the 
metropolitan Philadelphia area 
that the better business bureau of 
Philadelphia has been endowed 
with sufficient funds to operate an 
anti-packing campaign for at least 
two years. The bureau is prepared 
to proceed on a program designed 
to clean up the evils that ad- 
versely affect public confidence in 
our industry. 

Resolution adopted at the 19th 
annual PAA convention at Buck 
Hill Falls, June 5, 1939—excerpt 
quoted herewith: “Whereas the 
majority of finance companies 
now operating within the com- 
monwealth of Pennsylvania, have 
expressed a willingness and a de- | 


sire to handle unpaid balances on 
new car time sales, plus a charge 
for insurance not to exceed that 
charge specified by the National 
Automobile Underwriters Assn. at 


a rate for the combined total not | 


to exceed $6 per $100 per year— 
establishes the ceiling for new car 
finance and insurance rates recog- 
nized as fair; any charges in ex- 


cess of the specified rates will be | 


regarded as_ unfair, 
able and against public interest, 
and subsequent to the announce- 
ment of the campaign by better 
business bureau may according to 
their manager, lead to public ex- 
posure of both dealer and finance 
company participating.” 
Campaign will be in direct 
charge of Hugh Smith, manager, 
| Philadelphia Better B usiness 
(See PACKS, Page 10, Col. 5) 





unconscion- | 


who was the association’s president 
during its first year, 1938. 

Johnson attributes much of the 
improvement in the south to several 
factors, chief among which probably 
is government spending. On the 
other hand, he points out that crop 
diversification during recent years 
has been taken up seriously with 
beneficial results. 

For too many years the South 
stuck to King Cotton, tobacco and 
grits and gravy. It is now becoming 
one of the leading centers for gar- 
den products and will run its com- 
petitors on the Pacific Coast a good 
race for northeastern markets 
where it seems to have the edge 
from the standpoint of proximity. 

Soil here is productive; seasons 
are long; highways are splendid, 
which make for good farm-to-mar- 
ket deliveries. Tobacco alone this 
year promises a valuable income 

(Continued on Page 10, Col. 1) 


Cosart Appointed 
Gen. Sales Manager 


For Plymouth Div. 


DETROIT. — Promotion of Lee 
D. Cosart to the position of gen- 
eral sales manager of the Plymouth 
division of Chrys- 
ler Corp. was an- 
nounced Friday 
by Harry G. 
Moock, vice- 
president in 
charge of sales. 

For the _ past 
year and a half, 
Cosart has been 
occupying the 
position of as- 
sistant general 
sales manager, 
reporting directly 








Lee D. Cosart 


to Moock. 

Cosart has been with the 
various sales divisions of Chrysler 
Corp. since 1926 during most of 
which time he has been actively 
in contact with dealers. During 
those years he supervised sales in 
the territories of the following 
cities: Washington, Greensboro, 
Atlanta, Columbus, Cincinnati, St. 
Louis, and for five years was 
regional manager in Chicago for 
one of the corporation’s sales di- 
visions. 


Lightweight Model 
Is Priced at $585; 


HasNovelFeatures 


Unit Designed to Compete 
With ‘The Horse, Not 
Other Tractors’ 


DEARBORN.—Henry Ford 
here Thursday afternoon pre- 
sented the farmers of America 
with a new type lightweight 
tractor priced at $585 and 
designed, as he said, “to compete 
with the horse” rather than other 
tractors. Novel features of the 
new machine are that the plows, 
which are priced at $85, and other 
implements which are available, 
are so attached to the tractor it- 
self that they become almost in- 
tegral parts of it. 


The new unit will be built here 
in the Rouge plants and, according 
to Ford, will be coming off the 


New Address 


After today, the new address 
of Automotive News will be 


2751 East Jefferson Ave., De- 
troit. The new telephone num- 
ber is Fitzroy 7070. See “Spar 
for further details. 





assembly lines at the rate of four 
a minute within the next two 
months. 

Some 450 newspaper men turned 
out for the preview which was 
held at Ford private estate. These 
men represented 30 states and 18 
foreign countries. They were told 
that the idea for the present trac- 
tor originated more than 18 years 
ago in the mind of Harry Fergu- 
son who discussed the possibility 
of revolutionizing farming through 
the use of machinery with Ford. 

Ferguson, through the Ferguson- 
Sherman Mfg. Co. of Dearborn, 
will handle national sales and 
distribution for the new unit. 

The new Ford tractor is powered 
by a four cylinder engine, de- 
veloping a plowing speed of 3% 
miles per hour, and is designed 
to reduce weight to a minimum to 
avoid packing the ground, while 
at the same time providing 


(Continued on Page 3. Col. 3) 









The Top Ten 
PASSENGER CARS 
First Ten in Registrations as 
Reported in AN Today: 


























1939 1938 
Pos. Make Pos. 
1—269,580 Chev. 199,364— 1 
2—204,186 Ford 171,127— 2 
3—165,238 Plym. 109,991— 3 
4— 89,582 Dodge 45,622— 5 
5— 89,337 Buick 66,599— 4 
6— 67,111 Pontiac 42,093— 6 
7— 61,027 Olds. 39,758— 7 
8— 31,389 Chrys. 21,019— 9 
9— 26,592 Stude. 14,452—13 
10— 25,884 Mere. _....... 
Total All Makes 
1,150,172 807,326 







For complete standings of all 
makes, see Page 11, this issue. 














AMA Testimony S 


Cronin Cites 


Inequities 


Of Present Law to Senate 


By William Ullman 
Washington Correspondent 

WASHINGTON.—Four years’ ex- 
perience with the Wagner National 
Labor Relations Act has irrefutably 
demonstrated the imperative neces- 
sity of its amendment if it is to 
achieve its vaunted purpose “to 
diminish the causes of labor dis- 
putes burdening or obstructing in- 
terstate and foreign commerce.” 


This was made crystal clear to 
Congress this week by the Automo- 
bile Manufacturers Assn. in recom- 
mending changes which would in- 
sure: 

Real freedom of choice to the 
worker to select or reject bar- 
gaining representatives without co- 
ercion or intimidation from anyone. 


Observance of collective bar- 

gaining agreements by all par- 
ties thereto, and 

That strikes and other stop- 

pages of production should rep- 
resent the will of at least a ma- 
jority of the workers. 

The industry’s analysis of the 
faulty operation of the Wagner Act 
and its recommendation for correc- 
tive measures were presented to the 
Senate education and labor commit- 
tee by William J. Cronin, of Detroit, 
secretary of the manufacturers com- 
mittee of AMA. Cronin reviewed in 
detail automotive labor hiistory be- 
fore and since passage of the act, 
including the many strikes and at- 
tendant disorders which have ac- 
companied its operation. 


“It is well known that, whatever 
the purpose of the act,” declared 
Cronin, “since its passage the auto- 
mobile manufacturing industry has 
experienced, not industrial peace, 
but a period of agitation, unrest and 
turmoil without parallel in its his- 
tory.” 

At the outset Cronin told the sen- 
ators that under the act and its 
official interpretation, employers 
possess no rights to any process un- 
der the act and that labor organ- 
izations generally “have failed to 
resort to the orderly procedures 


Boscow Advances; 
Grant Will Direct 
Nash Advertising 


DETROIT.—Promotion of A. R. 
Boscow to assistant to the general 
sales manager and the appointment 
of Richard H. Grant as advertising 
manager, was announced this week 
by W. A. Blees, general sales man- 
ager of Nash Motors. 


Boscow, who had been director of 
advertising and merchandising for 
Nash since June, 1937, will retain 
executive supervision of advertis- 
ing and merchandising activities, 
but his increased duties necessitated 
the addition of an executive in direct 
charge of Nash’s advertising. 

Grant, one of the Pacific Coast’s 
best known advertising executives, 
comes to the Nash home offices from 
Geyer, Cornell & Newell, Inc., 
Nash’s advertising agency. For the 
past two years Grant has directed 
Nash’s advertising and public rela- 
tions activities on the West Coast. 


provided by the act to establish any 
rights they may have had under it.” 

In his voluminous indictment of 
the Wagner act, Cronin describes 
the long period of labor peace 
which previously prevailed in the 
industry; collective bargaining as 
practiced under the ill-fated NRA, 
including workers bargaining agen- 
cies established on a proportional 
basis by the Automobile Labor 
Board; the union organizing cam- 
paigns which were touched off by 
the Wagner act; the great sit-down 
strikes of 1937 and the accompany- 
ing breakdown of law and order in 
automotive centers, coercion and in- 
timidation of workers by unions and 
other interferences with production 
in violation of signed agreements; 
and finally the current threat to in- 
dustrial peace presented by the 
factional split in the United Auto- 
mobile Workers Union. 


Reviewing the tremendous expan- 
sion of the industry in pre-Wagner 
days, Cronin pointed out that its 
workers then were mostly unor- 
ganized but, in spite of this, average 
wages were the highest of any 
major industry. Hours and working 
conditions also were satisfactory, 
he said, with the result that for 
nearly 40 years the industry was re- 
markably free from labor trouble. 


Next he described the operation 
of the NRA code and eventual es- 
tablishment by President Roosevelt 
of the Automobile Labor Board pro- 
viding for collective bargaining with 
employe groups having proportional 
representation. The death of the 
ALB when the NRA was declared 
invalid was accompanied by an up- 
surge of the UAW which was to 
flourish under the Wagner act. 


Cronin recalled that only a few 
months after passage of the Wag- 
ner act, Detroit was startled by the 
first sitdown strike, early in Novem- 
ber, 1936. This strike, the first of 
325 such demonstrations in Detroit 
alone, proved he said, not merely its 
effectiveness in obtaining conces- 
sions from employers but among 
other things: 


1 That a small minority could 
effectively paralyze operations 
of a mass production plant. 


2 That curtailment of the supply 
of necessary parts would quick- 
ly close automobile plants depend- 
ing upon them, and 
The inability or unwillingness 
of the authorities to cope with 
the situation. 

Cronin stressed the fact that the 
sitdown not only involved seizure 
of the motor plants but also taking 
complete possession of hotels and 
department stores and other places 
of buisness. Conditions ensuing 
through Michigan and bordering on 
civil war were then described in 
detail, including the submission of 
photographs illustrating the violence 
visited upon establishments and in- 
dividuals who did not bow to the 
will of the unions. 

In summarizing the _ sitdown 
strikes, Cronin told the Senate com- 
mittee that certain features were 
characteristic of all. He said they 
followed closely the pattern estab- 
lished by syndicalists in France dur- 
ing 1936. They were not spontaneous 
but obviously according to carefully 


(Continued on Page 15, Col. 3) 





AMONG THE FIRST to greet Paul V. McNutt, America’s High Commissioner to the 
Philippines, as he set foot on American soil, were David P. Harr, manager of the General 
Motors exhibit on Treasure Island, and Bruce Miles, General Motors overseas chief on 
the West Coast. Left to right, San Francisco’s Chief of Police William J. Quinn; Commis- 
sioner McNutt, Harr and Miles, alongside the LaSalle which was placed at the disposal 
of the Commissioner and his family during their three-day stay in San Francisco by Don 


Lec, Ime. 
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hows Need for Wagner Act Change [ 





GEORGE H. PRATT, right, general 











sales manager for Hudson Motor Car Co., 


congratulates James A. Ferguson, left, zone manager of the newly established Hudson & 
Terraplane Sales Corp. on the splendid wholesale sales and parts facilities provided 
Hudson dealers by the new concern, With Pratt are H. F. Byrne, right center, Eastern 
sales manager for the Hudson factory, and Art Torgler, regional manager for this territory. 


# - 


DRIVEAWAY LUNCH was part of the program 





Hudsen 
distributors, for over 100 Chicago Hudson owners this week. Photo shows, left to 
right, C. G. Beeching, Hudson Midwest sales manager; Earl Butler, president of Butler 
Motors; George H. Pratt, Hudson general sales manager, and Oscar H. Baehler, wholesale 
manager for Butler, discussing the success of the affair which included a boat trip 
from Chicago to Detroit. 


staged by Butler Motors, 





MILWAUKEE TERRITORY also participated in the Chicago Hudson driveaway and 


arrived by the same boat which brought the Chicago contingent. 


Jerry Hadley, left, 


zone manager for the Hudson & Terraplane Sales Corp. at Milwaukee, and Mr. and Mrs. 


Harry Collins, 
participated. 


of that city, reflect the good time enjoyed by Hudson owners who 


Chevrolet’s Sales in June 


Already Top All of 1938 


DETROIT.—Chevrolet dealers’ re- 
tail sales for the first 20 days of 
June exceeded those for the entire 
month of June, 1938, according to 
figures released at company head- 
quarters this week. Deliveries of 
new cars and trucks, in the second 
10 days of the month, continued at 
high level. Sales for the period 


Buick Deliveries 
43% Above 1938 


So Far in June 


FLINT.— Buick delivered 5,748 
new cars to owners in the second 
10 days of June for a gain of ap- 
proximately 43 percent over a simi- 
lar period last year when 4,025 sales 
were made, according to W. F. 
Hufstader, general sales manager. 

At the same time, Hufstader re- 
vealed that more 1939 model Buicks 
have now been purchased than were 
sold during the entire 1938 model 
year. He said that 1939 Buick sales, 
from introduction last fall through 
June 20, totaled 162,727 units, which 
is an increase of more than 5,300 
sales over the entire output during 
the 1938 model year. These figures 
are domestic deliveries for the 
United States only and do not in- 
clude export sales. 

In announcing the June 20 figures 
Hufstader pointed out that used 
car deliveries of 11,200 units for the 
second 10-day period likewise 
showed improvement over last year 


were 22,458, a gain of 68.3 percent 
over those for the second 10 days 
of June a year ago. 

They brought the company’s de- 
liveries for the month to date to 
46,111, which is 65.1 percent above 
the corresponding 1938 figure. 

Truck sales played an important 
part in the increase, the records 
reveal. They gained 1,687 units over 
sales for the same period last year, 
reaching 4,692, for a 56.1 percent 
gain. 

Continued steady movement of 
used cars reflected a balanced oper- 
ation in the field. Dealers reported 
the sale of 46,866 used cars in the 
10-day period, making 94,108 sold in 
the first 20 days of June. This is an 
increase of nearly 20,000 units over 
the used car sales for the June 1- 
20 period in 1938. 

Combined new and used car sales 
for the second 10 days were 69,324 
units, and for the month to date, 
through June 20, 140,219, as against 
103,420 one year ago, an increase of 
35.6 percent. 


Electro-Platers Society 


Elects Goodsell Head 
ASBURY PARK, N. J.—R. M. 
Goodsell, of Racine, Wis., was 
elected president of the American 
Electro-Platers Society at its four- 
day 27th annual convention and 
second international conference, 
which conluded here June 22 at the 
Berkeley-Carteret “Hotel. He suc- 
ceeds William M. Phillips of Detroit. 
Nelson Sievering, of Newark; 


when sales were only 9,264 units.| Joseph L. Downs, of Middletown, 


More important, Buick used car} 


stocks now are on less than a 28- 
day turnover basis as compared with 
approximately a 35-day basis last 
year. 


Conn., and Frederick Fulforth, of 
Philadelphia, were named vice- 
presidents. William Kennedy, 
Springfield, Mass., was re-elected 
executive secretary. 





Pontiae’s Sales 
In June Are 7% 
Above Year Agi 


PONTIAC.--Sales of Pontiac ca 
are currently running 79 Perce 
above last year, according to D,| 
Bathrick, general sales manager 

Pontiac sales the second 10 gy, 
of June were reported by Bathri, 
at 4,538 units, compared to 2,534 t, 
same period in 1938 and 4,498 4, 
first 10 days of June this year, 


At the same time, Bathrick ; 
ported, used car sales were contin, 
ing their increases over last year 

“Pontiac dealers during the » 
ond 10 days of June sold 9,931 uy 
cars, compared with 8,189 for t 
same period last year. Ponti; 
dealers had a 30-day supply of us 
cars on hand June 20, a considera}; 
decrease from the 36 days supply; 
the same time last year,” Bathri, 
said. 


“The current sales increase of - 
percent shows a considerably high: 
sales pace than was recorded duri,; 
the first five months of this yex 
which averaged 56.6 percent gz; 
over last year, and the first 10 da; 
of June this year which were 66 yy: 
cent above the same period |a: 
year,” Bathrick pointed out. 





Group Buyi 
(Continued from Page 1) 
out, have found it more profitab. 
to devote their time to new a 
used car sales because of the la 


of profit in accessories and r 
placements. 


Dealers also realize that grou 
buying with increased profit offe 
them the possibility of greater cz 
profit since automobile man 
facturers predicate the profit pe 
car on the aggregate profit of th: 
whole operation. Therefore, wit 
greater profits from the sho 
new car profits should increase i 
proportion unless otherwise dis 
sipated. Precautions are bein 
taken from the outset to preclué: 
price wars and cutting. Legal a- 
pects of the latter must be e 
plored still further but their lez 
counsel feels quite certain that th 
Indiana retail price maintenant 
act can be used to bring about th 
desired results. 


Aitchison and Schaefer with tt 
buying committee are proceedil: 
immediately to make the nec 
sary arrangements for smo 
progress. Numerous dealers hat 
already signed up to support tt 
establishment of this organizatic 
within the association. 


GMC Reports 
Sales in June 


98% Over 193 


PONTIAC.—Truck sales to co 
sumers in the United States t 
General Motors Truck and Coat 
during the second 10 days of Jur 
were 58 percent better than in th 
corresponding period of 1938, # 
cording to J. P. Little, vice-preside! 
directing GMC truck sales. 

Factory production in the fis 
20 days of June was maintained! 
a rate two and one-half times tl 
of the same period a year ago. 


Argentina, U. S. Set 


Financing of Gat | 


WASHINGTON.— Successful cot 
clusion of negotiations with lo 
importers for the financing of # 
ditional imports of American 4 
mobiles into Argentina has be 
officially announced by the Arg@ 
tine Ministry of Finance, accordill 
to a report this week to the U. 
department of commerce from 
Buenos Aires office. 

The plan provides for the creatié 
of dollar exchange to finance 
importation of American auto 
biles until the end of November ' 
this year. Importers will be per™ 


ted to subscribe to a maximum’ , 


$8,631,000 in Argentine treas” 


notes bearing 2% interest and P# 
& m 


able over a period of three years” 
instalments of 25, 25 and 50 perce® 
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Used Car Dealers Battle Conn. ‘Anti-Dumping’ Law| 


|CIO-AFL Battle 
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State Enjoined in Federal 
Court to Halt Enforcement 


Special to Automotive News 


TFORD.—Gov. Raymond E. 
oben and two other high state 
officials were served with _sub- 
poenas here in a federal injunc- 
tion action to prevent enforce- 
ment of a recently-enacted law 
imposing a $10 tax on every used 
automobile brought into Connecti- 
cut for sale. 


A hearing was set for July 20 at | 


New Haven. The action was 
brought by the Used Car Dealers, 
Inc., of Bridgeport. 

The law and tax, it was assert- 
ed, was in conflict with the 14th 
Amendment of the Federal Con- 
Ce aD 


Knudsen Terms 
CIO Tool Strike 
Threat Unneeded 


DETROIT.—‘Strike talk by 
UAW-CIO is another threat to 
Michigan employment,” said W. S. 
Knudsen, president of General 
Motors in a statement Thursday. 
Statements to the effect that a 
supplementary contract covering 
tool makers is of immediate im- 
portance, is only another attempt 
to avoid settling the question of 
the original contract and the Gen- 
eral Motors labor problem in an 
orderly manner. 


The corporation has not refused 
to meet with either faction of the 
UAW. It has refused to decide 
which faction has the right to the 
contract and the right to negotiate 
its modification. This question is 
still in the courts and General 
Motors had nothing to do with 
getting it there. 


“We are perfectly willing to 
abide by the court’s decision or if 
this is going to take too long, to 
have either or both factions go 
before the labor board, or any 


. other competent authority, to seek 


a settlement of the dispute. We 
are willing to discuss with the 
Officers of each faction how this 
can be expedited and how the la- 
bor relations of General Motors 
can be properly handled in the 
meantime. 


“A strike wili not do either 
party any good and is liable to 
throw a hundred thousand pro- 
duction workers out of employ- 
ment with resultant loss of wages 
running into millions of dollars.” 


Pittsburgh Plate Glass 


Sees Upturn Rest of ’39 
PITTSBURGH.—Prospects of a 
moderate improvement in business 
of the Pittsburgh Plate Glass Co. 
during the second half of 1939 com- 
pared with the first half were seen 
last week by H. S. Wherrett, presi- 
dent of the company, in his quarterly 
letter to stockholders. 

The improvement, Mr. Wherrett 
warned, will be contingent on recov- 
ery in other lines of trade, particu- 
larly automobile and building, both 


substantial users of glass and paint 
products, 
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stitution concerning the obtaining 
of property “without due process 
of law”. 


Under the law signed recently 
by the governor in addition to pay- 
in the registration fee of $10 per 
car, used car dealers must show 
certification of the continuity of 
ownership from the time the car 
left the factory until application is 
made, Motor Vehicle Commission- 
er Michael A. Connor has ruled. 

“The continuity of ownership must 
be indicated from official files, that 
is from the files of the registration 
bureau, county or city clerk or what- 
ever governmental agency has the 
information,” the commissioner 
stated. 


“Freedom from all liens must be 
shown likewise. Complete certifica- 
tion that, as the car passed from 
hand to hand during its lifetime, all 
commitments, mortgages, liens, etc., 
were cleared up, is required. Unless 
the department is completely satis- 
fied that the proof of ownership is 
valid and that the vehicle is abso- 
lutely free from all encumbrances, 
registration will be refused.” 


The MVD has estimated that the 
act will raise between $250,000 and 
$300,000 annually in new state rev- 
enues. It is pointed out that under 
the requirement of state inspection 
for all imported cars, in effect sev- 
eral years and retained under the 
new law, 18,871 “out of state” cars 
were inspected from March, 1937 to 
March, 1938, and in the year ending 
last March, the total rose to 20,178. 


Meanwhile, the Used Car Dealers 
Assn., Inc., of Bridgeport, headed by 
Frederick Vetter of that city, has 
announced it will challenge the con- 
stitutionality of the law in federal 
court. Woodruff & Klein, association 
counsel, will bring the action, alleg- 
ing that the new statute is in 
conflict with federal interstate com- 
merce laws. 


MEWA Will Hold 
Conclave Dec. 8-9 
In Chicago Hotel 


CHICAGO.—Following a meeting 
of the board of directors, headquar- 


ters of the Motor and Equipment 
Wholesalers Assn. this week an- 
nounced Dec. 8-9 as the dates and 
the Stevens Hotel as the place of 
the annual MEWA convention. 
George H. Niekamp of St. Louis 
heads the program committee. 


The meetings, it was pointed out 
by B. W. Ruark, general manager, 
will wind up two days before the 
opening of the Automotive Indus- 
tries Show to be held here from 
Dec. 11 to 16 at Navy Pier. 


Philadelphia Outing 


PHILADELPHIA.—The 18th. annual 
outing of the Automotive Service 
Assn. of Philadelphia and the Booster 
Club No. 18 also of Philadelphia was 
held at the Oak Terrace Country Club 
on June 22. Over 350 members and 
guests attended. Prizes in the sport- 
ing events went to 109 winners while 
98 were lucky winners of the door 


gifts. 
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©pened in Mexico City, 


‘ars and Dod 





DISTRIBUTORS lay 1940 plans. Two of the foremost distributors of 
+ cars and trucks in Mexico recently came to Detroit to plan merchandising 
1940 when the corporation’s Mexican distributors will receive the full 
of the new assembly plant for Chrysler Corp. cars and trucks recently 
: Left to right, A. B. Mohler, president of Mexa Motors, S. A., 
of Chrysler and Plymouth passenger cars and Fargo trucks; Gaston Azcarraga, 
tral Automotriz, S. A., distributors of Dodge and DeSoto passenger 
ge Trucks; C. B. Thomas, general sales manager, Chrysler Corp., Export 
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CULTIVATING two rows of corn with the Ford tractor and Ferguson unit cultivator, is 


accomplished at high speed. Notice the high clearance of the implement. 


High grade 


alloy steel construction makes it indestructible. 





IF THERE is a small boy around, he wil! insist on doing the plowing, because the 
steering and all the controls of the new Ford tractor and its Ferguson unit implements are 
extremely light and simple to operate. Smali plots and tight places can be worked faster 
and easier than with horses. 


Lightweight Farm Tractor 
Is Announced by Ford 


(Continued from Page 1) 


abundant traction and power for 
the work to be done. Rubber tires 
are standard equipment and the 
batteries, self-starter, hydraulic 
power controls for controlling and 
manipulating the implements, fen- 
ders, instrument board and in- 
dependent brakes also are stand- 
ard. 


The wheelbase is 70 inches and 
tread is adjustable from 48 to 76 
inches. Ground clearance is 13 


Ford, Mercury 


Sales in June 
Set a Record 


DEARBORN.—Ford and Mercury 
sales for the second 10-day period 
of June surpassed sales for the same 
period last year by 62 percent, it 
was announced at the offices of the 
Ford Motor Co. This was the largest 
percentage of gain recorded in any 
10-day period since the introduction 
of the 1939 model, 


Sales for the period total 19,828, 
and this was accomplished with an 
actual reduction in dealers’ used- 
car stocks. 


Lincoln-Zephyr sales for the 10 
days were up 24 percent over the 
same period last year. 


N. J. Makes Available 


$1,321,000 for Roads 
TRENTON, N. J.—Although an- 
ticipating New Jersey’s 1939 high- 
way fund tax receipts at $45,246,000, 
the current annual highway appro- 
priation biil, as passed by the state 
legislature and signed by Gov. A. 
Harry Moore, makes only $1,321,000 
available for regular new state high- 
way construction. 


In addition to this $1,321,000, which 
will be matched with federal aid 
funds to make a total of $2,642,000 
for regular state construction, there 
is an appropriation of $3,300,000 for 
purchase of materials to continue a 
WPA road program, to which the 
WPA is expected to contribute $20,- 
000,000 for wages. 


Olds Gets Degree 


LANSING.—Ransom E. Olds, pio- 
neer automobile manufacturer and 
civic leader, Was awarded an honor- 
ary degree of doctor of engineering 
by Michigan State College, last 
Lansing, at commencement exercises 
held recently. 


inches under center and 21 inches 
under axles. In attaching imple- 
ments rigidly to the tractor unit 
itself, it is claimed that better 
control is possible as well as the 
elimination of weight normally 
required to obtain penetration. 
The cultivator has a special fin to 
keep it running in a true path to 
prevent damage to crops. Imple- 
ments are controlled hydraulically 
by levers situated below and to 
the right of the driver’s seat. 
Through these levels the imple- 
ments may be lifted clear of the 
ground, to pass obstructions, and 
through them also the depth of 
penetration can be controlled. 

The rigidity between implements 
and tractor also has the effect of 
providing a low center of gravity 
and adding balance for side-hill 
work. Also it is claimed that this 
linkage would prevent up-ending 
on a hard pull by automatically 
keeping the fron’ wheels pressed 
to the ground. 

In a demonstration Thursday 
an inclosure 20 feet by 27 feet was 
fully tilled without leaving a 
wheel mark on the finished plot. 
Later in a demonstration the 
tractor was operated by eight- 
year-old David McClaren as 
student at the Ford school in 
Greenfield Village. 

In addition to work in the field, 
the tractor is equipped with 
power take-off fitted with spline 
end for fitting to drives of power- 
driven equipment. 


In Car Plants Is 
Worry 


labor situation this week held the 


attention of many high government | 
officials here, and there was no con- | 


cealment of their concern that the 
outbreak of warfare in a fierce test 
of strength between the AFL and 
CIO may jeopardize recovery and 
cripple operations in the nation’s 
key industry—the automotive. 


These officials eyed apprehen- | 


sively a number of factors entering 
into the situation. 

First, there 
Green’s disappointment at the fail- 


ure of Homer Martin’s widely her- | 


alded strike early in June. Second, 
there is the committee sent to De- 


troit from here to confer with Mar- 4 
tin, ostensibly for the purpose of | 
doing something to win bac«x lost i 


prestige. Third, there is the strike 
vote being taken by the CIO’s 


UAW among tool, die and engineer- 


ing employes in General Motors 
plants in Indiana, Ohio, Michigan. 
Fifth, there is the plain and com- 
pletely defensible position of Gen- 
eral Motors that it cannot negotiate 


another contract until decision has 


been reached as to which organiza- 
tion, CIO or AFL, holds the old con- 


©|tract and legal right to the name 
' |of United Auto Workers. Sixth, there 


is the fact that the same dispute is 
at issue in cases before the National 
Labor Relations Board involving 


Briggs, Motor Products, and Chrys- 


ler. 


Officials here are frank in discuss- | 


ing the grim realities of the situa- 
tion resulting from a combination of 
these and other elements; and ex- 
press the fervent hope that labor’s 
bitter internecine struggle will not 
again hinder recovery. But it must 


be stated that there is a strong | 


feeling here among competent ob- 
servers that while the day may be 
delayed, an eventual showdown fight 
between the AFL and CIO unions 
will be difficult to avoid. 


Used Car Section 
Will Be Repeated 
At Chicago Show 


CHICAGO.—Tried out as an ex- 
periment last year and meeting with 
success in both attendance and sales 
made, the used car section will be 
repeated at the 40th annual Chicago 
automobile show during its nine-day 
run, Nov. 4-12, in the International 
Amphitheater. 

The announcement was made this 
week by the show committee headed 
by M. J. Lanahan. 

The used car committee, is was 
also made known, has been picked, 
with Frank H. Yarnall, Ford, Lin- 
coln, Lincoln-Zephyr and Mercury 
dealer, as chairman. Yarnall served 
in that capacity at last year’s Chi- 
cago show. 

Other members of the used car 
committee include Ralph A. Burn- 
stine, Chrysler-Plymouth; Fred W. 
Patterson Sr., Oldsmobile; James F. 
Goodwin, Dodge-Plymouth; George 
Miller, Packard; James McManus 
jr. Chevrolet and Charles Her- 
manek, DeSoto-Plymouth. 








For news of the men who make 
sews in the automotive world, read 
“hris Sinsabaugh’s authoritative 
“Sparks” column. 





BIG EXPECTATIONS of great joy. Salesmen at the Chicago branch look on expectantly 
as Courtney Johnson, regional supervisor, and Roy Keeling, vice-president of the Studebaker 
Sales Co., of Chicago, read off winning name in the first lap of the national Studebaker 


“Hellsapoppin” contest. 


First mame out of the barrel and winner of the coveted $50 


was A. W. Schulz of Park Motors, Inc., Park Ridge, Ill. 
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Kansas 


One sacred pledge we make our friends here 
and now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the automo- 
tive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the wobuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS whieh is timely, 
authentic and of value—(AN 6-10-1933). 
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Ford and the Farmer 


NNOUUNCEMENT this week of a new lightweight, low- 

priced farm tractor by the Ford Motor Co., is another 
step in the path to agricultural-industrial co-operation which 
Ford has trodden for many years. Through research in his 
own laboratories and the quick application of the discoveries 
of others, he has sought always to find uses for as many farm 
products in industry as possible. 


Through his latest contribution he hopes to tie the bond 
more tightly by making it possible for farmers to produce 
more with less effort, thus providing more for all at lower 
cost. This is the fundamental philosophy of mass production. 
Within two months Ford hopes to be turning out tractors at 
the Rouge plant at the rate of four a minute. In the increased 
prosperity, which he feels mechanization will bring to the 
farm, he sees an increase in prosperity for the industrialist 
occasioned by greater purchases by farmers. This, he says, 
is a sound step toward the solution of our present unemploy- 
ment situation. 


And Threats of Strikes 


age entirely to inter-union warfare over leadership, the 
automotive industry is faced with a serious threat that 
its 1940 production plans may be delayed this fall. So far 
nothing tangible has occurred but the current strategy of 
union leaders seems aimed at an attempt to cripple car 
plants by striking through the tool and die workers. To us, 
this would seem stupid strategy, since it is likely to alienate 
workers as well as employers in the car plants affected. 


On the other hand, this is the type of coercion to which 
workers and employes have been submitted since the Wagner 
Bill became law. The situation right now is further muddled 
by the split between the UAW-CIO and the UAW-AFL, with 
both factions claiming recognition as party to contracts al- 
ready existing between the various manufacturers and the 
original UAW. A decision on the standing of these factions 
would do much toward a settlement of current disputes as 
would open way for negotiations. 


Sales of automobiles rose sharply since May 15 to date. 
Dealers are in good position from the standpoint of stocks 
and the market gives good promise for the remainder of 
summer with an upturn in the fall. Certainly it seems a 
high price to sacrifice this outlook and probably millions in 
wages to settle the question of union leadership. Certainly 
we feel that the welfare of the country should come before 
the welfare of a union faction, and steps should be taken now 
—immediately to shear these leaders of the powers the 
Wagner act granted and which they have used so badly. 

N Philadelphia this week in co-operation with the Pennsyl- 
I vania Automotive Assn., the Better Business Bureau has 
started a two-year drive to end “packing”. PAA already has 
issued a warning to dealers and finance companies regarding 
the drive and has listed standards which have been estab- 
lished as fair. We think this test should prove whether bus- 
inessmen can throw out bad practices within their own trades 
by mutual condemnation, rather than resort to legal controls. 


We sincerely hope the experiment proves that they can, for 
we have always felt this method sounder than others. 


Better Business Bans ‘Pack’ 


ee 


—A word in 


By GEORGE M. SLOCUM 





GOOD One of the priveleges 
NEIGHBOR which every De- 
FORD troiter enjoys which 
no other city can 
boast is that of living intimately 
with the Fords, Henry and Edsel. 
That is, living as neighbors live 
alongside of each other. Watching 
their comings and goings. The 
children growing up and going to 
school. Both father and son are 
as modest and self-effacing as 
though they were humble cob- 
blers sitting side by side at a shoe 
makers bench. Very rarely in- 
deed do they appear in the glare 
of the flash-light bulbs. Seldom 
does either adorn the speakers 
table of a banquet, but of course, 
when they do the lucky program 
chairman who secures their accep- 
ance can count on hanging out thé 
“standing-room-only sign”’. 
* 


I recall a year ago when we 
were holding the national adver- 
tising convention in Detroit. As 
president I had something to do 
with planning a_ representative 
program of nationally known 
speakers and of course, the first 
man our committeemen from out- 
state wanted me to secure was 
Henry Ford for the big dinner. I 
tried to explain, as any Detroiter 
would, that Henry never accepted 
a speaking date and very seldom 
even an invitation to sit at the 
head table. Imagine my embar- 
assment then, when the headlines 
from New York began to an- 
nounce the fact that Henry him- 
self, none other and in person 
“would address” the national 
newspaper publishers association 
banquet. With the New York 
members of my program commit- 
tee my name was “mud”. In New 
York the day of the banquet I 
was the target for plenty of rib- 
bing and finally in desperation 
said to Lowell Thomas who hap- 
pened to be a member of our 
program committee, “Lowell, I'll 
make you a wager that Henry 
does not say twenty-five words at 
the dinner tonight. I'll pay you 
a dollar a word for every word 
over twenty-five, and not more 
than fifty if you’ll pay me the 
same for every word under that 
number!” So we made the bet. 
That night Lowell and I sat to- 
gether at the dinner and when 
Henry was introduced and didn’t 
sit down after a wave to the 
crowd (as I had seen him do on 
sO many previous occasions), I 
kissed my twenty-five good-bye. 
Lowell was keeping the score on 
the back of an envelope. I hard- 
ly heard what Henry was saying. 
I was busy watching Lowell check 
‘em off. “Twenty-two, twenty- 
three, twenty-four, twenty-five!” 
And there Henry stopped. He had 
made his now famous twenty- 
three word speech and Lowell had 
counted his opening “Ladies and 
Gentlemen!”’, so we called it a 
draw! 

* ob Eo 

The Fords, father, mother and 
son, altho they own a great in- 
dustrial empire which stretches 
literally into every corner of the 
world, live quietly and modestly 
in the environs of Detroit. Henry 
in Dearborn in a comparatively 
modest home on a great estate 
which contains the farm on which 
he was born and every acre of 
which is cultivated, largely on an 
experimental basis. Edsel, with 
his fine family on the shores of 
Lake St. Clair, some twenty miles 
from Dearborn. Their example 
to our citizenry for plain, com- 
mon-sense American way of fam- 
ily life cannot be easily measured. 
They stand in glaring contrast 
with the get-rich-quick “Amer- 
ican aristocracy” of another gen- 
eration who prided themselves on 
their diamond-horseshoe parties, 
whose worthless sons’ married 
chorus girls and whose daughters 
bought their way into European 
society by marrying dukes and 
no-accounts. Henry Ford will 
probably go down in history as 
the greatest citizen of our gener- 
ation and we in Detroit know 


that | 
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We Celebrate the Fourth 











In This Corner— 


The views expressed in this 
Anonymous contributions will not 
be observed upon request. 


Selling 


We observed in your issue of 
June 19 an article written by George 
Smedal, entitled “Showmanship in 
Selling.” 

We might say in the beginning 
that we have been in the retail auto- 
mobile business since 1907, and 
frankly admit we know very little 
about it at the present time, but we 
are learning something every day. 

We observed in this article what 
the dealer had done in Iowa to get 
the title of “No. 1 Automobile 
Agency,” and we would like to 
know what it means to be the No. 1 
dealer. Our observations over many 
years have been, that the No. 1 
dealer has usually wound up as a 
salesman on a commission basis, 





Edsel will carry-on every worth- 
while project in which his father 
is now interested. 

* ok * 


I feel like talking about the 
Fords to-day because in company 
with some two or three hundred 
news and farm paper men we 
spent Thursday afternoon at Dear- 
born. We were there to see the 
latest Ford project which turned 
out to be a perfectly amazing 
farm-tractor. That it might even 
revolutionize farming around the 
world you will read in other parts 
of this issue of Automotive News. 
The important thing to me was to 
see this lively industrial leader of 
our generation watching the dem- 
onstration of this latest achieve- 
ment with the same enthusiasm 
that he displayed when he pushed 
the first little Ford out of the barn 
over on Shelby street. To hear 
Ferguson, the Irishman who in- 
vented the new tractor say, “when 
Mr. Ford saw it, he said ‘Fergu- 
son, you’ve got it!’ and if it will 
help stop wars and make the peo- 
ple of the world happier, I’ll back 
it to the limit!” 

* co * 
If you lived as near as we do to 


the Fords you’d feel lik — 
aun? ike we do. | 


‘Showmanship? ......° 


co. 


lumn are those of our readers. 
be accepted but confidence will 






selling various articles—not alwi 
automobiles. 


We might mention a promin 
dealer near Atlanta several ye 
ago, when pole-sitting was very i 
ular—he had a pole-sitter get ¢ 
in front of his place to attract pi 
lic attention to his place of busine 
however, this gentleman has hat 
variety of experiences since ° 
failure as a dealer, and is now & 
ing oil on a commission basis. 

Another No. 1 dealer gave a¥ 
three cars, five or six years ago, he 
in Atlanta, at local theatres, & 
obtained a great deal of public: 
and was a large volume produ¢ 
This dealership has been cancel! 
by the company, and the partners 


broken up, and if they had °, 


money they spent on foolish thit 
of this kind, they would be mu 


(Continued on Page 10, Col. 3) 


| Coming Events 


JULY 
5- 7—Baltimore. Automotive Ent 
Rebuilders Assn. annual conve 


tion. 

10-11—Wrightsville Beach, N. C. Nor 
Carolina Automobile Dealers A* 
annual meeting. 

7-10—Chi sees Annu 

- cago Navy Pier. 
Automotive Accessories Exhibit 
SEPTEMBER _ 

14-16—La Crosse, Wis. Wisconsin Av 
motive Trade Assn. annual © 
vention. 


OCTOBER 
12-21—London. International Auto™ 


bile show. t 
14-21—Rochester, N. Y. Automo 
show. b 
15-22—New York. National Automo 
show. 
21-27—Detroit. Automobile show. 
21-27—Buffalo. _utomobile show. 
21-27—Newark, Automobile Show. 
21-28—Toronto. National Motor 
of Canada. 
22-27—St. Louis. Automobile show 
23-27—Philadelphia. Automobile - 
25-Nov. 11 — Milan, Italy. Automo 


salon. 
28-Nov. 3—Baltimore. Automo 
snow. 
28-Nov. 3—Los Angeles. Automo 
show. 
NOVEMBER 





| 3~ 9—San Francisco. Automobile sh? 


4~12—Chicago. Automobile show. 
ECEMBER , 
11-16—Chicago. Automotive Servicé 
dustries Show. 
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N.C. Assn. Pushing Plans 


Chrysler Institute Grads 
Warned of Panaceas 


OIT. — Pointing out the 

Pag of “listening to the blan- 
dishments of those who would over- 
throw our political institutions” and 
stating that “Democracy arose out 
f the needs of commerce, and out 
of the needs of commerce rose 
science,” Dr. Waldemar Kaempffert, 
science editor of the New York 
Times, addressed 155 graduating 
students and 1200 guests and friends 
at the sixth annual commencement 
exercises of the Chrysler Institute 
of Engineering, held at the Detroit 
Institute of Arts Thursday evening. 

Dr. Kaempffert pointed out that, 
had he addressed these graduating 
students 10 years ago, his main ad- 
vice woud have been “to be thrifty, 
industrious, and honest.” “But today 
I must deliver a different message, 
he said, “it is not that the homely 
virtues of thrift, industry and hon- 
esty have lost their old validity and 
importance, but that new duties and 
obligations have arisen. I have no 
fear for your thrift, industry and 
honesty. It is for something else 
that I fear. I fear that you may 
listen to the blandishments of those 
who would overthrow our political 
institutions. I fear that those who 
will seek to corrupt you may per- 
suade you that democracy is an out- 
moded formula and that it is no 
longer able to cope with the social 
and economic problems of the 
world.” 

Arose Out of Needs 

Although science and technology 
are not new, Dr. Kaempffert asked 
the question “Why is it that science 
and engineering become effective— 
socially effective—in what we call 
‘Modern Industry,’ and not earlier? 

“The answer is simple,” he said, 
“Science and the machine as we 
know them evolved with democracy. 
Democracy arose out of the needs 
of commerce, and out of the needs 
of commerce rose science. And most 
of the great discoveries in science 
were made either during or after 
revolutions formented by liberals. 

“With the overthrow of feudalism, 
science and technology began to 
flower, but what made it flower?” 
Dr. Kaempffert asked. “The answer 
is,” he said, “not only the needs of 
trade but the democratic philosophy 
of trade.” 


In addition to the degrees, di- | 


plomas and certificates which were 
awarded, 


the following received | 


cash prizes for excellence in an) 


essay contest, conducted in the 
Chrysler Institute of Engineering: 
R. C. Welch, Ernest T. Dumas and 
Robert Dennis. Also three medal- 
lions, or runner-up prizes, were sim- 
ilarly awarded to Charles Wallace, 
Marianne Perks, and R. H. Dangler. 
27 Receive Masters 

Dr. James Shelby Thomas, presi- 
dent of the Chrysler Institute, pre- 
sided; Dean Kirk B. O’Ferrall, of St. 
Pauls Episcopal Cathedral, gave the 
Invocation and benediction; Allen 
C. Staley, dean of the Chrysler Grad- 
uate School, presented the graduate 
Students for degrees of master of 
mechanical engineering; Dr. J. J. 
Caton, dean of the Institute, pre- 
sented the under-graduate candi- 
dates for diplomas and certificates 
in the school of engineering, and W. 
H. MacDuff, dean of the School of 
Business Administration, presented 
the undergraduate students for di- 
plomas and certificates in the School 
of Business. 

The 27 students who received the 
degree of master of mechanical en- 
gineering were chosen from among 
more than 3,000 applicants from the 
ranks of the highest honor students 
of universities both here and in 
Europe, and have just completed 
two years graduate work in the 
rysler Institute. The 128 other 
Students who received diplomas and 
——_—__—_ ceived diplomas and 


Car Sales Rise 
37 Percent in 


Iowa This Year 


oe MOINES, Ia. — Automobile 

iness is 37 percent better in Iowa 
ee “Fond than it was in the corres- 
period no winter and spring 
tons a State use tax collec- 

ealers sold $27,486,000 

q ,486, worth of 

pa in the five months ending 
cee » the collections indicate, com- 
7 with a $19,940,000 volume in | 

Same period last year. | 





certificates for the completion of 
under-graduate work with which 
they have been occupied through the 
past few years, are also employes 
of the corporation. 


Since 1933, when the Institute was 
founded, more than 3,000 under- 
graduate students from every divi- 
sion and representing practically 
every branch of work of Chrysler 


waiting list for admission and con- 
Siderably more than 1,000 are en- 
rolled in unfinished graduate and 
under-graduate classes. 

Founded eight years ago, the 
primary purpose of the Chrysler 
Institute of Engineering is to train 
men to become the future executives 
of Chrysler Corp. Engineering 
schools both here and abroad are 
canvassed twice a year to find the 
most talented prospects. In Detroit 
these men undergo an extraordinar- 
ily intensive training under the di- 
rection of Chrysler engineers. 

Supplementing their advanced 
theoretical work they devote a large 
amount of time to practical experi- 


For Convention July 10-11 


WRIGHTSVILLE BEACH, N. C. 
—All roads lead here July 10-11, as 
far as the automobile dealers in 
this state are concerned, because 
at that time the fifth annual con- 
vention of the North Carolina Auto- 
mobile Dealers Assn. will be held 
at the Ocean Terrace Hotel. A 
record attendance is indicated. 

Clyde R. Hoey, governor of North 
Carolina, will be guest speaker for 


president of the National Automo- 
bile Dealers Assn.; Louis R. Morony, 
executive director of the American 
Assn. of Motor Vehicle Adminis- 
trators; John W. Darr, vice-presi- 
dent of Commercial Investment 
Trust, Inc.; Harry Meixell, man- 
ager, legislative department of the 
Automobile Manufacturers Assn.; 
and Harry Sommers, regional vice- 
president of the National Automo- 


Corp., have been enrolled in the 
undergraduate school, 
than 130 others have been trained 
in the graduate school. At the pres- 
ent time 1,000 employes are on the 


and more 






Forty-four years ago, with only 6,317 
circulation, The Evening Bulletin in 
Philadelphia chose to build its future on 
merit alone. In ten years this smallest 
of thirteen daily newspapers became the 
largest in circulation. 

The Evening Bulletin has continued 
for thirty-four years in first place! The 
principles adopted nearly a half-century 
ago continue to shape its course. 

No subscriber contests or premiums or 
prizes to subscribers have ever been used. 
The Evening 


Today, as always, 


Bulletin is sold on merit bought 
solely on reader interest, confidence. 
And when a newspaper is sold on 
merit alone—purchased regularly for its 
reading value — the advertiser in its 
pages enjoys a special advantage. 
For in a newspaper bought for careful 


reading, advertising is more likely to be 


ence in the corporation’s different 
plants. At the termination of their 
course, they can be absorbed into 
the department to which they them- 
selves feel they are best fitted. 


When a Product is Sold 


The 


surveys shown below, made in Philadel- 


seen; to be read; to be acted on. 


phia by an impartial research organiza- 
tion, definitely establish that fact. 
in The 


Evening Bulletin is due both to more 


Response to advertising 
readers and to more reading interest. 
Together these produce greater results 
from advertising in The Bulletin — 
compared copy per copy with other 
Philadelphia newspapers. 

More results, naturally —from the 
newspaper Philadelphians buy to read, 


and—read to buy! 


the banquet to be held Monday eve- 
ning when a number of other North 
Carolina notables will be present.| general 

Among the other speakers on the 
program will be Stanley H. Horner, 


bile Dealers Assn. 


arrangements 


The Evening Bulletin goes into the 
majority of homes in the great Philadel- 
phia retail trading area, where 95.3% of 
its circulation is concentrated (A BC). 

With The Evening Bulletin alone an 
advertiser can reach far more homes in 
the city of Philadelphia* than with any 
other daily newspaper, morning or even- 
ing—and do so at one of the lowest 
costs per reader anywhere! 

Your advertising agency makes a 
study of comparative values in advertis- 
ing space. Ask about the extra value, in 
reader attention and advertising response, 
of circulation gained solely by natural 
growth through reader interest—with- 
out subscriber contests or premiums or 
prizes to subscribers. 


*Nine out of ten dwellings in Philadelphia are 
single-family homes. More than in New York 
City and Buffalo combined; more than in 
Chicago and St. Louis together; more than in 
Cleveland and Detroit; more than in any one 
of twenty-two states. (U. 8. Census 1980). 





Confidence 

When 1,383 
directors and bank officials answered 

the question, “In which Philadelphia 

| newspaper do you have the most con- 


business executives, 


fidence?” the results were: 


The Bulletin 899* 
Newspaper No. 2 217 
Newspaper No. 3 213 


Newspaper No. 4 54 
*more than all other newspapers 
combined 


Preference 


Neighborhood theatres, in order to 
decide where best to advertise their 
attractions, asked 2,923 patrons: 
“Please check the newspaper in which 
you PREFER to have us advertise.” 
The results were: 


The Bulletin | ,427* 
Newspaper No. 2 588 
Newspaper No. 3 517 


Newspaper No. 4 391 


*more than twice as many as the next 
highest newspaper 


Response 


When 6,501 customers of 25 super- 
markets and neighborhood stores of 
one of the important chains answered 
the question, “In which one newspaper 
are you most likely to look for food 
advertisements?” the replies were: 


The Bulletin 3,980* 
Newspaper No. 2. 1,162 
Newspaper No. 3 903 
Newspaper No. 4 456 


*more than all other newspapers 
combined 


Further information, compiled from recent surveys by an impartial research organization, gladly furnished on request. 


Ritts io fote “he Evening 


Co-chairmen of the convention 
committee 
are R. L. Sholar, association director 
of Whiteville and R. H. Holland. 


Copyright 1939, Bulletin Co., Philadelphia 
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Motor Code Rev 


Dealers Win Long Battle 
To Extend Convoy Deadline 


Special to Automotive News 

HARRISBURG, Pa. — (UTPS). — 
Gov. Arthur H. James last week 
signed the bill of Rep. Harry E. 
Trout, extensively revising the mo- 
tor vehicle code. 

The measure extends for two 
years, until Jan. 1, 1942, the deadline 
for operating motor convoys carry- 
ing automobiles on two levels or 
decks, but outlawed immediately the 
hauling of an automobile over the 
cab of a convoy truck. 

The Pennsylvania Automotive 
Assn. and the Pennsylvania Motor 
Truck Assn. were among organiza- 
tions who successfully fought to 
have this extension granted. 

“Had we not been able to extend 
the effective date,” Claude S. Klugh, 
manager of the former group, said, 
“automobile dealers would have 
been obliged to have all new motor 
vehicles delivered by railroad; by 
towbar; singly, over-land, or to 
state lire via car carrier, and driven 
singly, or by towbar direct to dealer. 

“The amendment delays effective 
date of this section, but we will face 
a terrific battle at the 1941 session 
of legislature,” Klugh pointed out, 
urging dealers to prepare for the 
fight. 

An amendment backed by the rev- 
enue department prohibits operation 
of motor vehicles with tires show- 
ing “breaker strip, cushion gum or 
fabric.” Operators failing to replace 
worn tires on 48-hour notice will be 
liable to a $10 fine on summary con- 
viction. 

Must Be Identified 

A sub-section added concerning 

abandoned cars reads: 


“The Secretary (Revenue) may 
authorize the destruction of aban- 
doned or wrecked motor vehicles 
placed in storage by police authori- 
ties when it is found after investiga- 
tion by the secretary that vehicle is 
valueless except as junk and the 
whereabouts of the owner is un- 
known.” 

This amendment gives the rev- 
enue secretary the rizht to cancel 
certificates of motor vehicles 
ordered junked in case of aban- 
donment or wreck. Previously au- 
tomobile dealers and garagemen 
have been obliged to secure a court 
order at a cost of $25 or more to 
dispose of these cars, regardless of 
value, in case personal service could 
not be obtained on the registered 
owner, and even in cases of personal 
service, a constable’s sale was in- 
volved. 

An amendment requires identifi- 
cation on certificates of title and all 
other departmental records of ve- 
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“MOCASCO 30” 


IN AIR-COOLED COMPRESSOR 





Advanced engineering is found in 
new “Airmaster” portable com- 
pressors built by the LeRoi Com- 
pany, Milwaukee, Wis. Following 
the practice adopted by modern 
aircraft engines, these compressors 
are three-cylinder radials, air- 
cooled. Cooling is by a four-bladed 
fan. In this space-saving design, 
cylinders are individually cast 
with thin closely-spaced cooling 
fins. Based upon previous experi- 
ence cylinders are cast from ‘‘Mo- 
casco 30,” a special Nickel alloy 
iron, by the Motor Castings Co, 
Nickel in this ‘‘Mocasco 30” alloy 
makes it possible to cast thin cir- 
cumferential fins without danger 
of chilling. Nickel also imparts 
improved machinability, strength, 
wear -resistance and _ toughness. 
Compressor heads, of removable 
type, also are 
cast from this 
Nickel alloy iron. 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 
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isions Approved by Pa. Governoy 





hicles formerly used as_ taxicabs, 
carrying passengers for hire, etc. 
Prior to enactment of this law taxi- 
cabs were listed merely as “sedans.” 
Used taxicabs brought into Pennsyl- 
vania from other states will be iden- 
tified by an elaborate checking sys- 
tem to be inaugurated by the high- 
way department through coopera- 
tion of neighboring states. 

The vehicle code was also 
amended permitting wider use of 
dealer tags. 

Under the code as amended, the 
revenue secretary shall suspend cer- 
tificate of appointment of any offi- 
cial inspection station, provided that 
if the employe of any such station 
shall, without authorization, knowl- 
edge or consent of his employer, vi- 
olate any provisions of the act in 
reference to inspection of vehicles, 
and such violations shall not be the 
cause of suspension, but the employe 
shall be subject to prosecution, 
which violation carrys a fine of $25 
and costs and in default 10 days im- 
prisonment. 

Raises Speed Limit 

Farm vehicles, heretofore exempt 
from registration, may be operated 
on highways to an inspection sta- 
tion for semi-annual checkups and 
on roads connecting lands owned or 
tenanted by the vehicle operator. 

The bill increases the allowable 
speed of pneumatic-tired buses from 
35 to 45 miles an hour; limits speed 
of vehicles using auxiliary driving 
lamps at night to 35 miles an hour; 
retains the existing 50-mile speed 
limit for automobiles and light de- 
livery cars; allows most trucks to 
do 40, truck-tractors, 35, and trailer 
combinations, 30. 

On and after Nov. 1, when a 
vehicle is equipped with an elec- 
trical signal device, it must be of a 
type which at the time of its use is 
approved by the revenue secretary. 

The only change in maximum 
gross weights is in the “U” classifi- 
cation (chassis weight 4000 but not 
over 5000), raised from 13,000 
pounds to 15,000 pounds. 

Commercial vehicles carrying ex- 
plosives or inflammable liquids must 
be equipped with fire extinguishers 
approved by the revenue depart- 
ment. 

Another new provision authorizes 
the revenue secretary to establish 
speedometer inspection stations 
where meters of vehicles used by 
officers enforcing the speed laws 
must be tested for accuracy every 
30 days. 

The view for passing another ve- 
— was increased from 300 to 500 
eet. 

A bill changing the deadline dates 
for securing automobile and opera- 
tors’ licenses, backed by the dealer 
and truck group, as well as the 
Pennsylvania Motor Federation was 
also signed by the governor. 

Deadline Is Changed 

The bill changes the deadline for 
renewal of automobile tags from 
Jan. 1, to Apr. 1 of each year and 
advances operator permit renewal 
dates from Mar. 1 to Feb. 1. The 
bill means that 1939 license plates 
will be valid until Mar. 31, 1940. 
Half-rate fees will be charged for 
licenses issued this October, Novem- 
ber and December, and quarter- 
rates will be allowed for those taken 
out in January, February and 
March. 

Gov. James on June 22 signed a 
bill introduced by Rep. Henry I. 
Wilson making substantial reduc- 
tions to the Workmen’s Compensa- 
tion Act. 

The act retains the $18 maximum 
weekly compensation for total dis- 
ability, which the previous legisla- 
ture boosted $3. The $12 minimum 
was cut to $9, but an “absolute mini- 
mum” of $5 a week was fixed for 
injured workmen whose earnings 
under the compensation formula 
were less than $9 a week. 





Conn. Rear, left to right: Richard Hosmer, 


Special to Automotive News 

ST. LOUIS.—The board of direc- 
tors of the Missouri Automobile 
Dealers Assn., following the annual 
meeting held at the Hotel Chase 
here, elected the following officers 
for the ensuing year: President, J. 
E. Travis, St. Charles; vice-presi- 
dent, Roland H. Record, Kansas 
City; treasurer, George M. Berry, 
St. Louis, and secretary, Joseph A. 
Schlecht, St. Louis. 


Those elected to the executive 
committee are N. S. O’Neill and 
Roland H. Record, Kansas City; J. 
M. Allton, Columbia; Howard Wet- 
zel, Springfield; Fred <A. Groves, 
Cape Girardeau, George M. Berry 
and D. F. Castles, St. Louis, and 
J. E. Travis, St. Charles. 

The directors elected and the dis- 
trict they represent are District 3 
(Kansas City) Roland H. Record, 
two years, and; N.S. O’Neill and E 
H. Norrington, one year. All are 
from Kansas City. District 4 (Cen- 
tral or Jefferson City-Columbia) 
Don Riley, Jefferson City, two years; 
J. M. Allton, Columbia, one year; 





New Book Out 


ALBANY.—The state traffic commis- 
sion has announced publication of a 
New York edition of “Man and the 
Motor Car,” high school textbook on 
good driving. The 265-page special 
edition has been published through 
co-operation of the National Con- 
servation Bureau of the Assn. of 
Casualty and Surety Executives, orig- 
inal publishers of the book. 





ONE OF HIGHLIGHTS of the General Motors Institute course is a visit to the Pontiac 
plant, where the boys meet with Central Office officials. Here they are just after having 
lunch with Service Manager L. K. Marshall at the plant cafeteria. Students and their 
Pontiac dealer sponsors are front row, left to right, Verle Overshiner, Field Pontiac Co.; 
Jackson, Mich.; Thomas A. Rutherford, Anderson Garage, Alma, Colo.; John Hosmer jr., 
J. H. Hosmer Co., Medford, Mass.; Marshall; Irving White, Reh! Motors, Inc., Bridgeport, 


Pontiac Co., Cambridge, Mass.; Blair Phillips, General Garage Co., Bradford, Pa.: Robert 
Callard, Lot Motors, Bloomfield, N. J.; George Graves, Frank Battles, Inc., Newton, Mass. 





DURING THE FIRST YEAR, dealer cooperative students at GMI receive training in a 
complete service station with every type of equipment. Identical to a regular shop, residents 
bring in their cars for service work, These are Pontiac dealer sponsored students. 
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A DYNAMOMETER ROOM, usually found only in factory experimental departments and 
engineering colleges, is included in the General Motors Institute equipment. These two-year 
dealer cooperative students are sponsored by Pontiac dealers. Left to right the students 
and their dealer sponsors are Verle Overshiner, Field Pontiac Co., Jackson, Mich.; 
John Hosmer jr., J. H. Hosmer Co., Medford, Mass.; John W. Coffin, Bowman Pontiac 
“. — Mass.; Robert Callard, Lott Motors, Bloomfield, N. J.; and Instructor 
=. K. Harris. 





Travis Heads Mo. Dealers; 


District Directors Named 




















































Safety Foundatio, (, 
Issues Details 01 


Standard Progra,’ 


NEW YORK.—Detaile 
tion of the functions of th 
Highway Safety Program 
now endorsed by 46 national 
ganizations, was issued this weeks komt 
the Automotive Safety Foundations. 
The seven essential points of ae 
standard program are: legislatin “aia 
motor vehicle administration ah tad 
forcement, engineering eduente an 
training personnel and research ‘4 
_Intended as a handbook for ole : 
lic officials and others engages . a 
traffic safety work, the 24-pashi| : 
booklet is described by Nomad os 
Damon, director of the foundati.a ssn. 

to meet our most pressing trafgrould 
problems through encouraging sgdditic 
broad an application as Possible ; ‘ 

those practices which have by — 
proven in the light of experience | 

“Recognizing that the prime’ . 
responsibility for traffic safety » at 
with public officials, this bookie 22°" 
designed to increase public unde . 
standing of, and support for, t 
safety objectives as incorporat 
this common program.” 


d descr, Speci 
e Standi 
for Stats statev 


cousin of John; John W. Coffin, Bowman 
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. The 
Universal Battery : « « 
E 1 F ili ‘ os Sa 
xpands Facilities: = 
CHICAGO.—The Universal B;for act 
tery Co. is completing a maj The 
program of expansion, both feadin; 
manufacturing facilities and sagrovidi 
activities, it is announced by 38rs st 
S. Mowry, sales manager of t#efore 
company. already 
The Universal factory here : Ame! 
been modernized throughout. Pramploy 
duction now is approximately itame « 
000 batteries per eight-hour ¢ééfficial 
and plans call for an increase Mto c 
an early date. Universal has be@W. TI 
producing batteries for more the cor 
38 years, it is pointed out #24 me 
Mowry who himself has been si#/8 ow 
manager for 23 years. seases 
The new sales and merchané: 
ing program includes plans ‘3 : 
expanding the Universal dei~® 
organization with initial effe Si 
concentrated in the middlewest 
the states of Illinois, Indiana, W: ( 
consin, Michigan, Ohio, Io 
Missouri, Kansas and Minness: I 
The company’s field persony May! 
also has been increased. itive a 


aspecti 


House of Glass Opens peer 
yo 


At N. Y. World’s Fag me: 
NEW YOR K.—American The n 
dustry’s latest contribution to bpectior 
ter living, the House of Glass bitate h 
in the New York World’s Fans to 
“Town of Tomorrow,” was cmd the 
pleted this week and opened t¢ higt 
the public. Owne: 
The house, designed to demabmit t 
strate all the latest uses of gin anc 
in shelter and convenience, & is f 
sponsored by the Pittsburgh Piae car | 
Glass Co., the Pittsburgh Cormgistrat 
Corp. and others. It is the 4% put 
time that glass has been used 
widely as both a dominant "0% 
tural and decorative material -¥ /0 


e b, 
home construction. 
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LE 
For a fresh automotive view*HARK 
read George M. Slocum’s “A Wot tota] 
Edgewise.”” 


District 5 (Southwest or Springfield- 
Joplin) Howard Wetzel, Springfield, 
and Kermit Watson, West Plains, 
two years; Boley Johnson, Lebanon, 
and J. W. Richardson, Springfield, 
one year. District 6 (Southeast or 












hi 
g st du 


Cape Girardeau) Fred A. Groves, me ac 
Cape Girardeau, two years, District a gre! 
7 (St. Louis) F. H. Riesmeyer, Web- a n t € These 
ster Groves, and L. M. Stewart, St. oe De 


Louis, two years; G. M. Berry, and 
D. E. Castles, both of St. Coke and 
J. E. Travis, St. Charles, one year. 


Automobile Sales Mar fou 


ager, opportunity with succ 
large New York organ fetal 
zation for young Mge ., 
capable developing ani of 
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New Low-Cost Radios 
Added by RCA Victor 
; CAMDEN, N. J.—Two low-cost, 
single-unit automobile radios, with 
a new automatic tuning mechan- 


: ‘ + zation #Ons. 
fi m which may be set up with the |§| “™° sales organizain® : _ 
ee have been announced || State age, qualificatio™ 

y _ Victor. Both instruments and sal Box 3, Aute J 
are designed for installation in smary. : MID 


any make or model car. 

The finger-tip” adjusted auto- 
matic tuning mechanism is util- 
ized in both models. 
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tNew Wis. Bill Subs 
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in Compensation Law Changes 


" Raise Liability to 68 Weeks 


‘all 
escrip. Special to Automotive News 
inde, “MADISON, 


al (. rovisions of the administra- 
eek tion's biennium $27,600,000 tax bill, 
dati: g substitute measure was introduced 
Of thin the state assembly June 23 which 
latin gliminates many sales tax features, 
N, efncluding the proposed 2 percent tax 
Catingn new automobiles, and makes up 
rch. the difference by highway diversion. 
T pus Appearing against the sales tax 
Sedign new automobiles was Louis 
4-payMilan, executive secretary of the 
ormWisconsin Automotives Trad es 
datic:assn., Inc., who charged the bill 
traigrould tax motorists and dealers an 
ing agdditional $900,000 annually. 
ible: agian declared that the argument 
¢ btynat a person who can afford a 
ne. §999 automobile can afford a 2 per- 
Timtsent tax is false. He testified that 
'Y Tegn proximately 75 percent of the new 
oklet gars are financed by finance com- 
Und’yanies or direct loans and that 
r, thtgutomobile buyers must therefore 
‘atedimake a sacrifice and budget their 
income to make the purchase. 
The state assembly last week by 
ry a 45 to 41 vote passed bill No. 357, 
A, relating to reciprocity on license 
iti es and taxes of motor vehicles. It 
Ul ill now be messaged to the senate 
al Befor action. 
maj The senate advanced to a third 
oth geading the Shimek bill, No. 468, A, 
\d sai@roviding that speedometers on used 
| by Bars should be turned back to zero 
of t@efore being sold. The measure has 
already passed the assembly. 
ere : Amendments to Wisconsin’s un- 
ut. Pamployment compensation law be- 
tely ame effective June 26 with their 
yur ¢ifficial publication, bringing the act 
rease Mto conformity with the federal 
as befiw. The state law now segregates 
sre the contributions of each employer 
out 4nd makes him responsible only for 
en sgi8 own workers. In addition it in- 


eases the employer’s liability for 


chan: 
lans * 


ans 5. C. Governor 
we Signs Bill for 


ewest 
Car Inspections 


na, W: 
, lov 
a vonts COLUMBIA, S. C.—Gov. Burnet 
~ Maybank has signed a 1939 legis- 
ative act requiring the semi-annual 
apection of privately-owned pas- 
ens a cars as to brakes, 
£rns, lighting equipment an - 
*s Fag mechaniom." , ae 
rican ‘The new law provides that the in- 
n to bpections are to be made by the 
lass buvate highway department at sta- 
ld’s Fons to be set up about the state, 
vas comd the costs are to be paid from 
pened 1¢ highway funds. 
Owners of Passenger cars are to 
) demabmit them twice a year for inspec- 
| of gion and receive a certificate, if the 
jence, & is found in good condition. If 
rgh Plae car does not pass the inspection, 
) Cormgistration may be suspended until 
the fis put in proper order. 
1 used 
ant str 
terial 0% of Applicants Flunk 


7 : Operator License Tests 
viewpt: ARRISBURG, Pa.— — 
A Wort total of 17,286 ciel ae a6 7 
cent of th i 1 
, Ose taking the test, 
—~ In their examinations for 
— ee licenses so far this year, 
€ another 38,939 passed the 
¢ uring the same period of 
a, according to figures released 
d e Pennsylvania motor police. 
poese figures show almost the 
R centages of failure for the 
Mar® ea months of 1938, although 
with’ a were higher in both 
1 rr and failure classes. 
organ! £0 7 of 18,246 flunked out in 
est last year, and 41,235 
y x srcesstul. During the entire 
1g all ; he a total of 35.1 per- 
yolfeoe 4 with 169,889 out of 
le 627 persons Passing th 
zation tions e exam- 
cation 
| Auto Building Plant 
MINGTON D 
1 Eas emours & Wo el—E. I. du Pont 
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ee 
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a.) works 
I. “*Pected to 


be in production 


Wis. — Because of 
Stats statewide protests against the sales 


e .Co. is building a 
Production of ethylene glycol at | 
. The new! 


an idle worker from 26 to 68 weeks 
and gives local governments the 
option of covering their public em- 
ployes by such insurance. It also 
changes the waiting period for part- 
time employes in 1940 from two to 
three weeks. 

The new law amends various ap- 
propriation sections but does not 
contain new appropriations or re- 
quire additional administrative 
funds to be financed by the state. 
Certain appropriation sections are 
amended to provide for monies 
hereafter received from the federal 
railroad retirement board and also 
to assure that federal aid will not 
be reduced at the expense of the 
state funds which are used to ad- 
minister the law if and when federal 
grants are delayed. 

Also approved by Gov. Julius P. 
Heil is bill No. 433, S, which changes 
the deadline date for automobile 
licenses from Feb. 1 to Apr. 1. 


«ie 


AT A MEETING of 200 Chevrolet dealers, sales managers and salesmen of 
the Flint Zone of Chevrolet at the Hotel Durant in Flint, William Power, 
former recreational director of the I.M.A. at Flint and now manager of Chev- 
rolet’s mass selling department, with headquarters in Detroit, reviewed the 
rise of Chevrolet volume over past years and also outlined some of Chevrolet’s 
objectives as they pertain to the operations of retail salesmen as well as those 
of the dealers. Power is pictured in the center between L. F. Vollmer, Flint 
zone manager, left, and A. F. Young Flint regional manager, right. 


s by C. S. Woolard. The service in- 
Office Survey Service cludes study and survey of all 


Established by Woolard) methods and operations of business 
DETROIT.— The Office Survey| offices, and is designed to provide 
Service has been established here| greater office efficiency. 


W hat is 
A National Market? 
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titutes Diversion for Sales Tax 
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Dealers in K. C. 
Cut Used Car 
Stocks Heavily 


KANSAS CITY.—The used car 
market in Kansas City in May 
was very strong, with dealers re- 
porting a total of 2,595 sales dur- 
ing the month with a stock re- 
maining on hand of only 2,530 
cars. This means that dealers had 
only a 30-day supply of used cars 
on hand at the beginning of June, 
usually one of the biggest used 
car months of the year. 

Figures compiled by the Kansas 
City Motor Car Dealers Assn., 
give some interesting information 
as to where the “big turnover” in 
cars located. During May the 
dealers sold as used cars 25 mod- 
els for the current year with 16 
remaining on hand June 1. 

There was a big jump in 1938 
models with 148 for this year be- 
ing sold and 197 remaining on 
hand. But the peak came in the 
1937 models, with 395 being sold. 


A NATIONAL MARKET is a collection of local markets—cities, towns, rural districts. 


National magazine circulation is simply a combination of local circulations. Value 


received depends on what kinds of local markets a magazine covers. 


Think what this means when you use T'he Vew Yorker! You get power in the nation’s 
richest market — New York. You get the spoilight in the nation’s prestige market — New 
York. You get selectivity in the nation’s Number One selective market — New York. 


But that’s not all! T’he New Yorker also carries your selling message straight across the 
country into forty other big city markets — the markets in which are sold more than fifty 
per cent of the nation’s cars. Just in those forty cities and Metropolitan New York! 

That’s why you have found T'he New Yorker on the advertising schedules of the motor 
companies showing the greater gains. That’s why The New Yorker has been in the fore- 
front of national magazines carrying the bulk of motor car advertising. Year after year. 
For thirteen years. All price classes. 


This year, The New Yorker has gained more than 75% in motor car advertising dur- 
ing the first six months. This year, New York is the nation’s biggest plus-market. And as 
World’s Fair visitors continue to pour their spending money into New York in July, 
August, and September, the 1940 models are going to be launched on a wave of buying 
such as New York has not seen in many recent years. 

Introduce your 1940 models in T’he New Yorker: the market where families buy first, 
turn over cars more often, own more of them, and set the pace for others. Increase your 
schedules in this dynamic national weekly that hits hard and often in the nation’s largest, 
most selective markets. 

The Automobile Show Issue of The New Yorker will be dated October 14th. 
Indications now are that many announcements will be made earlier. 








THE 


NEW YORKER 


No. 25 WEST asrp STREET 
NEW YORK, N. Y. 
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GATEWAY TO A PLUS-MARKET IN A PLUS-SALES YEAR 
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Motor Output in First Half 
Above Seasonal Expectations 


Special to Automotive News 

NEW YORK.—With the in-be- 
tween season for automobile sales 
definitely at hand, that part of Wall 
Street with an especial interest in 
the motor industry is fully satisfied 
with the results for the year to 
date. The Sreet feels confident the 
summer lull will not exceed normal 
seasonal expectations in any major 
degree, despite the fact the national 
shows have been moved up about 
a month. 


Certainly production on _ 1939 
models has held up better than had 
been expected, due to satisfactory 
spring retail sales in most sections 
of the country. Wall Street has 
watched these sales figures with 


more than usual interest and, in 
Stock Averages 
Last This Year 
Week Week Change Ago 
24 motors ....... 29 31 29.14 0.17 22.30 
10 car-truck cos. . 20.53 30.48 --0.05 23.58 
10 parts-access. .. 22.52 2193 —0.59 19 97 
4 tire-rubbers .. 24.36 23.36 —1.00 18.52 


fact, expects the rate of activity in 
the automotive centers over the 
next month or so to be surprisingly 
heavy. 

No matter how often investment 


Truck Freight 
In May Highest 


Since Jan., °37 


WASHINGTON. — During May 
the movement of revenue freight 
by motor trucks was heavier than 
for any month since January, 1937, 
when the American Trucking Assn. 
began computing national truck 
loading averages. The ATA an- 
nounced this week that truck load- 
ing figures for May increased 10.7 
percent over April and 32.7 percent 
over May, 1938. 


The ATA received comparable 
reports from 212 carriers in 37 
States showing total loadings of 
1,072,301 tons in May against 968,- 
874 tons in April and 808,088 tons 
in May, 1938. 


It is further reported that the 
May figures represent an increase 
of 25.16 percent over the 1936 month- 
ly averages of the reporting com- 
panies. The ATA truck loadings 
index figure for May was 125.16 as 
against 114.19 in April and 92.24 for 
May a year ago. The 1936 monthly 
average is taken to represent 100 
percent in computing these aver- 
ages. 

The largest single classification, 
general merchandise, accounting for 
more than 75 percent of the total 
tonnage, showed a 10.6 percent in- 
crease in May over April and a 3.2 
percent gain over last May. 


Because of labor difficulties in the 
industry, transportation of automo- 
biles declined 4.1 percent in May as 
compared with April but was 
greater by 56 percent than last May. 
Representing 11 percent of the total, 
petroleum products increased 6.2 
percent over April and 25.3 percent 
over May, 1938. 





houses of the street turn their at- 
tention to other industries for in- 
sight on the state of the nation’s 
business, they always come back to 
motors to give them the real key. 
It often is said the authomobile in- 
dustry can’t continue forever to set 
the industrial pace, but it continues 
just the same to be the key industry. 


One of the chief reasons for this 
is that the statistics of the industry 
are so readily available. Also, these 
statistics cover such a wide range. 
The operating rate for the steel 
industry, of course, is available each 
week. But there is no important 
statistics which reveal within a rea- 
sonable time how fast the steel 
produced is going into finished 
products. 


In the automotive industry, there 
are weekly figures on production of 
cars and trucks. Not only do these 
output totals closely reflect actual 
retail sales, but retail figures them- 
selves are available with little loss 
of time. Coupled with these statis- 
tics, of course, is the fact that 
whether figures are available or not, 
automobile buying is perhaps the 
most accurate business barometer. 
So, it is not surprising that the fig- 
ures are avidly followed and re- 
ceive more attention than steel op- 
erating rates or freight car loadings 
by the railroads. 


In the meantime, stock prices con- 
tinue their indecisive movements. | 
Over the past six weeks, the auto- | 
motive price averages of Automo- 
tive News have moved with a range 
of only little more than one point. 
The gap between this year and last 
is now being narrowed, however, 
because at this time in 1938 stocks 
were moving forward at a rather 
sharp pace. Two weeks ago, for 
imstance, the price average for 24 
motors was 29.67 against 17.82 in 
the like 1938 week. For the latest 
week, the 1939 average of 29.14 
compared with 22.30 a year ago, the 
spread narrowing from more than 
11 points to less than 7 points. 





Conclave to Study 


N. J. Bus Changes 


NEWARK, N. J.— Proposed 
changes in New Jersey bus equip- 
ment requirements are scheduled 
for discussion at a conference to be 
held July 12 in the offices here of the 
state public utilities commission. 


Among those attending will be 
representatives of the ICC motor 
carriers’ bureau, Pennsylvania pub- 
lic utilities commission, New York 
transit commission and the New 
Jersey state department of educa- 
tion. Adoption of changes agreed 
upon will be voted by the New Jer- 
sey commission next fall. 


Milton Moves Up 


MONTREAL.—G. E. Milton. assis- 
tant branch manager for Ford Motor 
Co. of Canada, Ltd., at Montreal for 
the past 13 years, has been appointed 
branch manager, it is announced by 
W. R. Campbell, president of the com- 
pany. Milton began his career with 
Ford in 1916 as district sales manager 
with the Calgary branch. 
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GETS FIRST PLATES. 





Ernest Ingold, recently awarded the plaque commemorating 


his San Francisco organization as fourth in sales in the United States Chevrolet set-up, 
is here receiving from Zoe Dell Lantis, “theme girl” of the Golden Gate International 


Exposition, 


the first set of new plates titled “We Have Been to Treasure Island.” The 


license plate accessories are being awarded to Treasure Island visitors by the management 


and their dealer sponsors are Verle QOvershiner, Field Pontiac Co., 


fair by Ernest Ingold. 


Mich. ; 


Jackson, 
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mal Summer Lull with Fall Uptu 
($064 202. 2” 


AUTOMOTIVE SPRING of tomorrow. “Resiliency of rubber combined with the strength 


of steel” is the salient feature of this new 


torsilastic rubber automobile spring offered 


by the B. F. Goodrich Co. and exhibited at the company’s building at the New York 


World’s Fair. 
squeaks and requires no lubrication. 


Made with only three parts, 


the spring is said to eliminate rattles and 


Rubber bonded to a steel cylinder and steel core 


operates in torsion to produce the silent springing effect. 


Automotive Exports Increase 
14 Percent Over a Year Ago 


Special to Automotive News 

WASHINGTON. Automotive 
products exported from the United 
States during May were valued at 
$25,008,146, an increase of 14.7 per- 
cent compared with May 1938, the 
U. S. department of commerce re- 
vealed this week. 

The value of foreign sales of au- 
tomotive products during May was 
the second highest May valuation 
for any year since 1930. 

Normal gradual tapering off of 
production accounts for the de- 
creased valuation of the trade for 
May compared with the $26,090,756 
recorded for April, it was said. 

Smaller exports of passenger cars 
and trucks were noted during May 
while the volume of foreign ship- 
ments of miscellaneous automotive 
products showed substantial im- 
provement. 

Foreign sales of passenger cars 
during May numbered 14,317 units 
valued at $8,777,802 compared with 
16,119 units valued at $10,036,050 dur- 
ing April. Exports of trucks were 
recorded at 10,770 units valued at 
$6,470,049 in May compared with 


State Assemblies 
Turn Down New 


State Barriers 


ALBANY, N. Y.—Reversal of a 
trend among states toward erection 
of state legislative trade barriers 
was noted at the 31st annual con- 
ference of governors, which con- 
cluded its business sessions here 
June 27. 


Speaking at a banquet given by 
the Albany chamber of commerce, 
Gov. R. L. Cochran of Nebraska, 
who was succeeded as conference 
chairman by Gov. Lloyd C. Stark of 
Missouri, pointed out that propssals 
for new state barriers to interstate 
trade had been defeated in virtually 
all of the 44 state legislatures which 
met this year. 

“This,” he declared, “has been 
due in no small degree to the cam- 
paign of education with respect to 
the effects of trade barriers which 
the nation’s press has taken up. 
This has brought home the economic 
fallacy of the trade barrier policy.” 

The movement for restoring a 
free national market within the 
United States, Gov. Cochran as- 
serted, “is an important contribu- 
tion to the welfare of the nation.” 


License Bill Signed 

MADISON.—Signed by Gov. J. P. 
Heil and effective July 1 is the Peters 
bill, No. 143, S, which amends the 
existing statute to provide that no 
license is to be issued to motor fuel 
wholesalers until a surety bond in the 
amount fixed by the state treasurer 
but never “more than the highest 
amount of tax paid by such whole- 
saler during one month,” is filed. The 
Statute provides that the minimum 
amount of the bond is not to exceed 


For a fresh automotive viewpoi 
read George M. Slocum’s “A Word in 
Edgewise.”’ 


10,845 valued at $6,967,365 in the 
preceding month. 

Exports of replacement parts, ac- 
cessories, servicing equipment and 
other items included under the mis- 
cellaneous group advanced from a 
value of $9,087,341 in April to $9,760,- 
295 in May, according to the Depart- 
ment’s figures. 


Makers Urged 
To Help Prevent 
Car Bootlegging 


NEW ORLEANS. Manufac- 
turers were urged to take “imme- 
diate steps” to prevent bootlegging 
cars into the New Orleans territory 
in resolutions adopted by the New 
Orleans Automobile Dealers Assn. 

The resolutions pointed out that 
many cars originating in other trade 
territories are being “dumped” into 
the New Orleans market and seri- 
ously damaging the business of local 
dealers, 

The resolutions cited methods 
possessed by the manufacturers for 
preventing these abuses and urged 
that these methods be applied to- 

| ward halting the practice. 

Copies of the resolutions were sent 
to finance companies in addition to 
the manufacturers with the request 
that the former investigate the 
origin of all cars before financing 
the purchase of these and to refuse 
to finance the sale of cars of this 
class, 

“A large business in bootlegging 
cars from other areas into New 
Orleans and other parts of this ter- 
ritory has developed and we feel 
that the manufacturers will help 
themselves as well as us by putting 
a stop to it,” said I. R. Collord, 
president of the New Orleans Assn. 


Office Is Moved 


CLEVELAND. — The Cleveland dis- 
trict offices of the Linde Air So. 
Co., Carbide and Carbon Chemicals 
Corp. and Haynes Stellite Co., all of 
cone ee wie of Sain Carbide and 

P., are no 
Superior Ave. here. + ee 
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To Lift Restraj, 


VW 

On Finance fin, “4 

NEW YORK.—Indorsing » fu! 
to remedy a peculiar “ping 
with respect to automobile 
ing in New York State, the 
mobile Manufacturers 
urged Gov. Herbert H. 
to approve a bill to unsha 
larger companies operating 
motor banking field. 

Under the measure g 
executive approval, the 
finance companies, which 
ganized as investment co 
under the New York bankiny 
would be permitted to Tefts 
time sales transactions ung 
cumstances from which th, ell. 
now excludes them, and by ws ler, 
it thereby discriminates jn + coa 
of small loan companies, | F 
peculiar kink in the legal §, Gr: 
brings the individual borroye, yee 
disadvantage of much sts 
charges than he would eng. Fr 
were the finance companies ine 
mitted to rewrite existing} co 
tracts, it is said. * Un 

In his letter to the gov 
Pyke Johnson, executive } 
president of the AMA, pointy, 
that lifting the present rest 
on such concerns as Generi)) .. 
tors Acceptance Corp., Comm on 
Investment Trust, Comms wr 
Credit Corp. and others, # : 
permit them to extend to Ne 
mobile dealers the full s 
they are able to render in Di 
states, where this peculiar 
situation is absent. 

The condition for which ré 
is sought affects particular _— 
time-buyer of an_ auton C 

A 


at 
nig 


re 


whose contract has _ been 
chased by one of the larger f 
companies, and who finds bh: 
pressed for money after hi! 
has been almost wholly pai 
In such circumstances, he} 
apply for refinancing withs) I 


payments and an extended® lin 
thereby securing needed » Ch 
without excessive cost fo! be 
financing. an 
The banking law at py tio 
forbids the (motor) invet e 
1 


companies to grant time-/ 
such relief through refing’ ! 


which the new bill would » ™ 
The usual recourse of  U 
under the present circums® a 
is to the small loan comp “! 
whose rates range from 24! - 
percent per annum, it is sa 
British Motor Official 2a! 


° a 

Arrives for U.S.) of 

NEW YORK. — Harold = 
director of production at the: 


un 
Group of Companies, arrived? yw} 
York on the Aquitania, June. mm, 

Prominent among the larg ex. 
ducers of automobiles and# 5), 
in Great Britain, the Rootes” 
controls the manufacture ® |; 
British cars and trucks as # pe 
Hillman, Sunbeam-Talbot, © a 
and Karrier. Head of the G °¢ 
W. E. Rootes, president of © 76 
ciety of Motor Manufacturt’ . 


Traders of London. 


Johnson Is Electe 


CHICAGO.—Pontiac Dealers. } 
this city have voted in R. 4. 
son, of Dick Johnson Motor, ° 
president; Joe Bartell, of a | 
Co., secretary, and V. A. Bet 


Roseland Auto Sales, treasure! 


CEC Bele: 





May yume) tay 


ONE THOUSAND Do 
by Hodges Motor Co., in a small's 


commemoration of the event, 


dge luxury liners delivered in 1939 is the rectly Ne 


. uburb of Detroit, Ferndale. 
president of Hodges, is shown beside the a ae has been 


Simm Me on 
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rector ; 
or H. Grant, who’ll assume 


; full charge of Nash Motors advertis- 


j ‘vities early in July, is w. k. 
gine ee in ad and publi- 





city circles on 
West Coast. 
For past two 


years, Grant has 
directed Nash’s 
advertising and 
public relations 
on Pacific coast, 
with home offices 


in San Francisco. 

1 From 1934 to 1937 

i he served in simi- 

to refr. lar capacity with 
ns unl Grant J. Stirling Getch- 


hich th ell at Los Angeles, directing Chrys- 
and by ler, DeSoto and Plymouth west 
ates iny coast advertising activities. 
panies, é Prior to entering automotive field, 
1e Jeg) Grant spent Six 
borrowe,, years on editorial 
nuch je staffs of San 
ild enenyy Francisco Exam- 
mpanie + iner, San Francis- 
existing | CO News and the 
* United Press, and 
at one time was 
ty night city editor 
© on the Oakland 
nt cana Examiner. 
‘General Replacing 
Comm Grant on the coast 
4 C * for Nash is David 
oma Williamson, auto- 
ark ‘mobile editor of the San Francisco 





Williamson 





full News. 
aa Directs 
ae Thomas H. Corpe, former ad- 
hi rector at Buick, has joined the 
which tT ockheed Aircraft Corp., Burbank, 
rticular! 

automs 
2, Chrysler Plant 
finds© On Coast Shut 

lly pai: ; 
coe, Yor Expansion 
withs! LOS ANGELES. — Production 


‘tended? lines at the Los Angeles plant of 


The News of Automotive Advertising 


By Pete Wembhoff 





Calif., as sales counsel in charge 
of advertising and promotion, will 
superintend all sales activities. 
During world war Corpe served 
with Canadian and Royal Air 
Forces, and was awarded the 
military cross, distinguished fly- 
ing cross and the croix de guerre. 


Named 


Lloyd R. Vivian, admanager, Ditz- 
ler Color Co., has been elected 
president of the Industrial Mar- 
keters of Detroit, chapter of the 
National Industrial Advertisers’ 
Assn. 

Elected vice-president for the 
coming year was Thomas B. 
Moule, admanager, Ex-Cell-O 
Corp. Lyle D. Worden, Morse 
Chain Co., was named secretary, 
while John Ashburne jr., commer- 


\ 


; 4 





TEN YEARS in the outdoor advertising field is epitomized by this Campbell-Ewald Co. 
exhibit, a feature of the Advertising Federation of America’s recent convention in New 
York City. As agency for Chevrolet, Campbell-Ewald administers the largest automotive 
advertising program handled by any single agency in the country. 





W. J. Chappell, admanager, Silent 
Automatic division, Timken - De- 
troit Axle Co. A. F. Denham, Den- 


cial division, Nash - Kelvinator | 2m and Co., was elected to serve 


Corp., wa. re-elected treasurer. 


Chosen to serve a three-year| while Henry F. Belcher, 


term on the board of directors was 





as director for the next two years, 
sales 


manager, Insto Gas Co., was 


named director for a one-year 
term. Also elected to the director- 
ate were Ralph Wolfe, of Wolfe 
Jickling and Dow, to represent 
agencies, and Pierce Lewis, The 
Iron Age, to represent publica- 
tions. 


Chrysler Dealers 
From East Stage 


Huge Driveaway 


DETROIT.—After spending two 
days visiting the factory, Chrysler 
dealers from Western New York 
left for home last week in one of the 
biggest driveaways of the season. 

The party, which came from 
Buffalo, Fredonia, Niagara Fails, 
Rochester and Bradford, Pa., spent 
one day inspecting the Chrysler en- 
gineering building, Plymouth plant 
and various other Chrysler Corpo- 
ration activities, with luncheon at 
Plymouth. 


In the evening the dealers were 
guests of the Chrysler division at 
a dinner and entertainment at the 
Detroit-Leland Hotel. The next day 
was given over to an inspection of 
the Chrysler foundry and pressed 
metal plant, Kercheval body plant 
and Jefferson manufacturing plant, 
with luncheon in the executives’ 
dining room. 

Dealers from Steubenville, O., 
Youngstown, O., Wheeling, W. Va., 
and Erie, Pa., will come to Detroit 
this week for a similar program, 
driving away 109 cars at its conclu- 
sion. 











eeded » Chrysler Motors of California have 
ost for’ been shut down, to make way for 
an extensive program of moderniza- 
- at pe tion and improvement within the 
) inves plant, it is announced by G. V. Orr, 
time-t’ Vice-president in charge of sales. 
refine During the interruption in 1939 
vould pf model output by the West Coast 
. of by Unit here, dealers’ new car require- 
ircums@. Ments throughout the Pacific Coast 
n oa will be ‘protected by special ship- 
rom 241 pig sg from the plants in De- 
ie Olt, Orr explained. says AL ROBBINS, creer-rosBiNs CO., 
Fei a pone for complete moderni- 
ela zation of the Los Angeles unit were 
U/, §.): 2pProved by K. TT. Keller, president CHRYSLER-PLYMOUTH DEALER, 
*: . Of Chrysler Corp., during his recent ° . . 
‘arolt Visit here. Local output is suspended Beverly Hills, Calif. 
rived # until completion of the project, 
a, June: which will employ several hundred 
oe large’ ph new seen as well as 
‘ Sive alterations within the 
d # ww 
Rootes Plant. HAAAaAaRAERAESE 
ture o| |, PProximately seventeen acres 8 out of 10 motorists now know about LifeGuards 
5 oo will be added to the present prop- fi 
Ibot, C- erty, bringing the total to 44 acres and why they are necessary to complete safety. 
the Gr of factory ground. New extensions ‘ 
nt of & of present buildings will amount to 3 out of 5 new car buyers said they 
facture 76,000 square feet, making the total would have bought LifeGuards if 
area of plant buildings approxi- the salesman had asked them. 
Flecte mately 400,000 square feet. opportunity to increase their new car 
yealers, — profits. They’re making sales capital 





1 Kans. Clarifies Law of the simple fact that you can’t 


tor, - s eye ‘ : 
Mo Bee " Qn Liability Insurance get better protection to save your life! 
A. Bec z TY. — The K ; , p : sii 
reasure’. highway department is cuatian eat “Our LifeGuard sales during the past 3 months have Nation-wide surveys indicate that 8 out of 10 motor- 


ce mecian to correct a false im- 
; Sslon created by insurance com- 
: — concerning the new Kansas 
§ liability law which became effec- 


increased 300% over the corresponding period last year. 
We find that public acceptance of LifeGuard has kept 
pace with this remarkable increase.” Al Robbins, Chrysler- 


ists know what LifeGuards are and what they do... and 
3 out of 5 new car buyers interviewed said they would 
have bought LifeGuards if the dealers had asked them! 





tive Jun . : 
certain a agencies in Plymouth Desler, Beverly Hills, Colif Don’t pass up these big extra profits. You'll find, 
erwin ee advertising and as thousands of other dealers have found, that Life- 
that the new Siler wr Gee AS MR. ROBBINS points out, LifeGuard public accept- —_ Guards are the big, outstanding profit item in the “‘add- 
atone of motor cars in ‘ine ance is building as swiftly and surely as did the public on” equipment field. 

€ to carry liability j; dfor4-wheel brakes, all-steel body and safety glass. ‘ ‘ 
The law, however, provitie paukrdens deman ’ y Ys For information, call the Goodyear District Office 


That’s why you find enterprising automobile dealers 
everywhere taking advantage of this exceptional 


nearest you... or write to R. S. Wilson, Vice President 
in Charge of Sales, Goodyear, Akron, Ohio. 


acide involved in a highway 
Sean must pay any claims as- 
after oe him by the courts, 
ia © € accident, within a certain 
must imit, or that thereafter he 

Carry liability insurance before 


he can i 
obtain either iver’ 
a driver’s or 
motor vehicle license. 


For Complete Motoring Safety... 4-Wheel Brakes... All-Steel Body... Safety Glass... and 








———_ 
eee 


cord The ‘ | 
— © News — section of Automotive : , : 
» doll! §=ntirely for on publication edited , : , 
ck e truck, trailer and : 


equipment dealer. LIFEGUARD is a trade-mark of The Goodyear Tire & Rubber Company. 
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S.C. Dealer Meeti 


Johnson Elected President; 
250 Present at Convention 


(Continued from Page 1) 


for the state, with bumper produc- 
tion of better quality leaves ex- 
pected and prices holding firm at 
probably between 17 and 20 cents. 
This is all good news for the auto- 
motive industry, since it means that 
revival in the South can lead to a 
broadening of the automotive mar- 
ket as a whole. Southern states in 
most cases have ranked lower in 
ratio of car ownership to population 
than many other sections. Given 
the money to buy, these states will 
turn to car ownership with the 
same avidity as other states. 
Within the automotive industry 
here too the general abuses com- 
plained of in other sections of the 
country have not become so wide- 
spread nor so acute. Used cars are 
bringing prices that even startled 
the dealers themselves. Because of 
the lack of sprawling metropolitan 
centers the problems of cross-selling 
are not so marked. This also can 
be attributed to a large extent to the 
attitude of dealers themselves. 
Complaints of factory pressure for 


Ferndale Dodge 
Dealer Delivers 


1,000th’39 Dodge 


DETROIT.—Hodges Auto Sales, 
Inc., Ferndale, reports delivery of 
the 1,000th new Dodge ’39 luxury 
liner. The car went to Wm. B. 
Foley, 3109 Helen Ave., a repeat 
customer. 

This is not the first time, ac- 
cording to Jim Mason, salesman- 
ager, that his new-car sales passed 
the four-figure mark. The Fern- 
dale firm sold over a thousand 
new Dodges in 1936; they repeated 
the performance in 1937; they 
didn’t quite make it in the some- 
what meager year of 1938. 


In addition to the 1,000 new 
Dodge cars delivered so far in 
1939, Hodges sold many Dodge 
commercial cars and trucks, and 
Plymouths and over 1,800 used 
vehicles. 

The Hodges new-vehicle sales 
force comprises seven salesmen. 
They are: Sam Atlas, Fred King, 
E. M. King, Doss Kizer, George 
Behringer, John Karabees; Joe W. 
Taylor is salesman for commercial 
cars and trucks. 


May Car Sales 
Are Near 1938 


Level in Canada 


MONTREAL. — New motor ve- 
hicles to the number of 17,858 were 
retailed for $19,326,715 in May this 
year, compared with 17,864 which 
sold for $19,876,962 in the corre- 
sponding month of 1938, the Dom- 
inion Bureau of Statistics reports. 

This is the first month since the 
beginning of 1939 in which retail 
sales of new motor vehicles have 
almost reached the 1938 level. Fig- 
ures for earlier months of the year 
ranged from 13 to 19 percent below 
corresponding periods of a year ago. 


Cumulative totals for the first five 
months of 1939 show 56,951 units 
retailed for $62,072,140, down 12 per- 
cent in number, and 14 percent in 
value from the corresponding five- 
month period of 1938. 








DO YOU WANT TO MOVE AHEAD? 


Willys-Overland is preparing for a big expansion and 
is adding a large number of men to the field force. 
Applications are invited from men who have a clean 
record and who have sold at wholesale or retail in the 
automotive or kindred lines. Give full particulars in 
first letter and enclose a photo if possible. 


Address Mr. M. J. Golden, Sales Manager, 
Willys-Overland, Inc., Toledo, Ohio 


volume are not numerous, although 
they exist. Dealers here, however, 
feel that they know considerably 
more about the buying habits of 
their customers and, while they are 
likely to resist pressure on this 
ground, they are definitely out to 
sell as many cars as they can fol- 
lowing their own methods. 


This was the second annual 
meeting of the association, which 
“ formed only a year ago. Dur- 
in, that time it has accomplished 
much for dealers in the state and 
has been instrumental in having 
a compulsory inspection law 
passed by the legislature and 
signed by the governor in the 
session this winter. This law 
goes into effect at once and is 
patterned much after the law in 
New Jersey. Permanent and profit- 
able inspection lanes will be used 
with state employes making the 
inspections. 

Another effort on the part of 
the association, which will be con- 
tinued this year, will be toward 
gaining reductions in insurance 
rates throughout the state which 
for some unexplained reason seem 
to be completely out of line. Also 
it is likely that the association this 
year will work more closely in 
co-operation with the National 
Automobile Dealers Assn. 

Unquestionably the highlight of 
this year’s convention was an 
address by Capt. John Smith, of 
the John Smith Chevrolet Co., 
Atlanta. Capt. John gave a resume 
of his years of experience as a 
successful dealer for various 
makes of cars, which could well 
serve as a textbook on automo- 
tive merchandising. We hope to 
be able to present it in full in 
subsequent issues of Automotive 
News. 

Another highlight talk at the 
meeting was that of Harry Meixell, 
legislative representative of the 
Automobile Manufacturers Assn., 
who outlined the various types of 
state regulatory legislation now in 
effect. Meixell neither warned nor 
admonished his hearers. He mere- 
ly told them what the laws aimed 
at, what they were supposed to do 
and what they have done to date, 
leaving the question of criticism 
or praise to his listeners. Meixell 
expressed doubt that manufac- 
turers as a whole would meet 
with representatives of the deal- 
ers as a whole, but felt that much 
could be accomplished through 
co-operation of individual manu- 
facturers with their own dealers. 


ICC Changes Its Setup 
With Eastman as Head 


WASHINGTON.—Voluntary re- 
organization of its administrative 
setup has been accomplished by 
the interstate commerce commis- 
sion, with Commissioner Joseph 
B. Eastman named as chairman for 
a three-year term. 

The changes, effective July 1, 
include the reduction of divisions 
from seven to five and elimina- 
tion of nine standing committees. 
Division 5, which is the motor 
carrier division, will be retained, 
headed by Commissioner William 
E. Lee as chairman, flanked by 
Commissioners John L. Rogers 
and J. Haden Alldredge. 

















, ight 
AT CHRYSLER INSTITUTE’S annual graduation exercises Thursday ni 
in Detroit. Left to right, Dean Kirk B. O’Ferrall, who gave the invocation; F. 


M. Zeder, vice-chairman of board, Chrysler Corp.; K. 


T. Keller, Chrysler 


president; H. T. Woolson, and J. C. Zeder. 





ON THE STAGE as Chrysler Institute graduates received 
James Shelby Thomas, 


Detroit Thursday night were Dr. 


their degrees in 
president of the 


Institute; Dr. Waldemar Kaempffert, science editor of the New York Times 
who made the principal address; B. E. Hutchinson, chairman of finance com- 


mittee, Chrysler Corp.; J. J. Caton and Allen Stal 


In This 





better off, financially, and would 
have stood equally as well, or bet- 
ter, with the manufacturer. 


We have seen many automobiles 
given away on raffles, by baseball 
associations, theatres, the American 
Legion, and wnat have you? The 
dealer is usually requested by the 
factory or voluntarily gives up all of 
his commission, and sometimes some 
of his capital, for the publicity he 
thinks he ‘will get from _ such 
rackets, and we say rackets, because 
we know they are rackets, insofar 
as automobile retailing is concerned. 


We have had three or fours cars 
won in Atlanta this year through 
a contest being carried on by a 
tobacco company. Each one of these 
new cars was placed on the market 
directly, or indirectly, through sell- 
ing them to a used car dealer, and 
it cost some dealer the gross profit 
on a new car sale. 


We recall a famous dealership, 
who distributed Chandler cars in 
Atlanta several years ago, when we 
were retailing the Buick, and one 
of the national motor magazines 
published a group picture of the 
selling force of this famous com- 
pany, and it was named “The Mil- 
lion-Dollar Sales Force,” as we re- 
call it. The gentleman financing 
this dealership, had a chain of 
banks, and the depositors and stock- 
holders of these banks really 
thought it was a “Million-Dollar 
Sales Force” when it was finished 
up, and this famous banker served 


Ruby Again Tops 
Chevrolet Dealers 


In Volume Sales 


CHICAGO.—For the second suc- 
cessive year, Ruby Chevrolet, Inc., 
led all Chevrolet dealers of the 
United States in 1938 in volume of 
new passenger car and truck sales. 

In recognition of the achievement, 
Samuel! D. Ruby, who is president 
and one of three brothers heading 
the firm, was presented with a gold 
and silver plaque by G. I. Smith, 
Great Lakes regional manager, and 
B. J. Brady, Chicago zone manager, 
of the Chevrolet Motor. 


Located in the southeast section 
of Chicago, Ruby Chevrolet, Inc., 
is almost within a stone’s throw of 
Jackson Park on the east and a 
cemetery on the south. By the usual 
measuring stick the sales poten- 
tialities, therefore, are extremely 
limited. 
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in the Georgia penitentiary later on, 
after the failure of this chain of 
banks. 

All of these cars that are given 
away in contests through “Show- 
manship in Selling” we will call it, 
have netted the manufacturer his 
full gross profit, so—any encourage- 
ment the manufacturer can give a 
dealer toward giving up his discount, 
does not affect the manufacturer’s 
profit. We can understand why they 
sponsor many of these programs. 


@oday, the largest retailer in At- 
lanta is the No. 1 “Showmanship in 
Selling” dealer, but, if you will in- 
quire of Dun & Bradstreet and the 
First National Bank, you will find 
he is not the No. 1 dealer who can 
write the biggest check, or sign the 
biggest note, without collateral that 
a banker will accept. In fact, he will 
rate far down the line. Therefore, 
we are very much interested in just 
how this Iowa dealer rates, by com- 
parison, with other dealers through 
Dun & Bradstreet and the bank. 

After all is said and done, we get 
a lot of chuckles out of various 
stunts we have seen put on by 
dealers and factories, and we think 
this Iowa dealer has really got 
something, when he goes to picking 
up bums and drunkards and seeing 
them safely home. 


We might make one suggestion to 
the gentleman, and that is this, he 
might take one day each month and 
arrange with the City Stockade 
where he is located, to give all the 
“gang” in the stockade a little fresh 
air in his nice demonstrator cars, 
and this would, no doubt, give him 
more publicity. But—what most 
dealers need today, is MORE BANK 
BALANCE, and LESS “Showman- 
ship,” or, at least that is our opinion 
about it. — B. V. Stodghill, manager, 


John Smith Co., (Chevrolet) At- 
lanta. 


Cover Motor Subjects 


In New Lincoln Book 


CLEVELAND.—A _ variety of 
automotive subjects are covered 
in the 109 original studies of weld- 
ing contained in the new book 
“Arc Welding in Design, Manu. 
facture and Construction,” just 
published by the James F. Lincoln 
Are Welding Foundation. 

The automotive studies, carri 
out by acknowledged oe 
the industry, are outstanding con- 
tributions in the recent $200,000 
award program. The automotive 
section of the book contains a total 
of 89 pages and 47 illustrations. 


ng Reflects Southern Business Rist 





Chevrolet Deale, 
Committees Hok 
Detroit Meeti, 


DETROIT. — Eighteen men 
of Chevrolet’s national . 
planning and national dealer , 
car committees concluded a ygy, M 
day session in Detroit this W ‘Chevre 
during which plans and is 
affecting dealer activities 
under discussion. 

Delegates to the latest 
were: National Dealer p 
Committee—Flint Region 
Bobb, Bobb Chevrolet Co 
lumbus, O.; Atlantic Coast, § 
Rodenhurst, Rodenhurst Che 
let, Inc., Huntington, N, Y. 
England, D. L. Allen, Py, 
Chevrolet Co., Inc., Auburn 
Eastern, Roy Docherty, Stan 
Motor Co., Butler, Pa.; 

Southeast, B. S. Nance 
federate Motors, Albemarle N 
Great Lakes, V. W. Nall \ 
Chevrolet Co., Iowa City, las) 
west, R. J. Kennedy, K ne 
Nisbeth Chevrolet Co., Broo 
Mo.; Southwest, Roy Smith 
Motor Sales, San Antonio, 1 
and Pacific Coast, V. I. Whit: 
Whitney’s Montesano, Wash, foTAl 

National Dealer Used Car Cifevised 
mittee members were: Flint ——— 
E. Kuhn, Northside Chevy 
Inc., Indianapolis; Atlantic ¢, 

P. J. Frischmann, Northern (}: 
rolet, Inc., Corona, N. Y,; \ 
England, W. J. Rowe, Rowe ( 
rolet Co., Dover, N. H.; 
A. H. Bowis, Addison Chev: ETR 
Sales, Washington, D. C.; cted 
east, R. E. Montgomery, Miioens 1 
gomery Auto Co., Louisville, ¥ ~ 













Great Lakes, George Ra gee - 
Rapson Motor Co., Cherokee, | on 
Midwest, D. S. Kidder, ky. adin 


Miller-Kidder Co., Sioux City, 

Southwest, E. B. Mohr, ia" 
Chevrolet Co., Dallas, Tex, 4} wit 
Pacific Coast, W. J. Burns, Bugs per 
Chevrolet, Berkeley, Calif. 
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Bureau. Finance companies stam. 
new car dealers will be askedijck... 
better business bureau to sg-pas 
agreements, not to exceed cha 1 
for finance and insurance sper role 
fied in the resolution. trysler 

Further, to provide an ins§oto. 
ance policy to each purchasetj@ge.. 
car on time payment plan. Thigq 
will be no public discredit 10 on ; 
industry. Campaign will be «= '*™ 
ducted with no washing of giadson 
linen publicly, except in case™P--- 
flagrant violations. Soin. 

Philadelphia Better Busirish a 
Bureau has an enviable recor oy rd 
cleaning up abuses in other fie ne 

The announcement of the Cision 
paign has already driven Madeba 
packers to cover, and as the} | 
is borne home, that this is (——— 
a two-year campaign, it is feltt 
many packers will discont 
past practices. 

Officials of PAA feel that — 
concentration of better bust 
bureau on packing of finance: 
insurance charges on new 
dealers is just a beginning,“ S& 
campaign to raise the standart 
retailing automobiles in this s“ 
and that in the not too far dis: 
future, attention will be s1V@ Total® 
finance and insurance charges fr_Mz 
used cars sold on time. labam: 

Instead of compelling the So 
who can least afford it to pay* 
cessive finance and_ insulég 
charges entirely out of propo 
to the risk involved, it is the “assach 
of officials of PAA to keep *__ 
charges at a fair level to assis" Ha 
the quick turnover of used ([—- 
This cannot be accomplished “’ 
used cars are over-priced, “fe 
finance and insurance chars®* 
loaded. dahon 


Ward Heads Sales ®5~ 


d 
NEW YORK.—Edward W. Watt 
been named general sales inane 
e Celluloid Corp., to succ Petal” 
Boehmer. oan will retire Ju tal 
after 30 years’ company service. ft Mi 
has been assistart general sales: otal 
ager the last two years and pr eet 
was head of the Chicago bran" elude 
and director of sales of tw 
company’s divisions. 
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iutput Declines Again as Week’s Total Hits 71,40 




















June Estimated 
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ol 2,098,778 So Far May 
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ye 1300 365—=C«: SSB 18,467 13-778 estimated by|Hudson ......... 5,048 14 21116 13 17,606 10 3,510 
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YOUNGSTOWN, 0.—Youngstown 





best operations in June since April, 


vhevr ° 098,778 cars and| 1937, Company has recalled prac- 
in (h x ports say the steel outlook is for ‘ pany Pp 
an June Car Sales Seen Topping —— ie as-| continued good operations through ae all of its regular 1,400 em- 
Yih entire industry| July and August, despite a tempo- , 

wt 1938 by Over 20 P ercent during the first | rary six-point drop in ingot output ‘ 

- Baste oath ; a six months of| from 57 to 51 percent. Three open May Output Hits 
Chevn ETROIT.—The nation aa soma od rod registrations in June are this year, this} hearth furnaces and a Bessemer m pt 

r cted to exceed those in the same month last year by about 54 percent, year’s figure plant will be dropped this week. 313,214 Units In 


y, M 


“ille, he month. 


| “The returns show every section of 
okee, i over last June’s registrations. 
= Moding the parade are the East 
City, seth Central states (Illinois, In- 
ir, a, Michigan, Ohio and Wiscon- 
Tex. 4) with an expected increase of 
ns, Bugs percent; East South Central 
lif. tes (Alabama, Kentucky, Mis- 

wippi and Tennessee) with a prob- 

le gain of 64.34; and the Middle 


as estimated last week by R. L. Polk & Co. on the basis of early 
rns from 105 principal cities of the country covering the first 14 days 


the nation has prospects for a sizable 
—_—— 


Atlantic states (New Jersey, New 
York and Pennsylvania) where a 
gain of 63.33 percent over last June 
is indicated by returns for the first 
14 days of this month. 

Other sections have prospective 
increases as follows: West North 
Central states, 23.92 percent; South 
Atlantic, 39.43 percent; West South 


contrasting with 
1,302,284 in the like period of last 
year. For June, it is estimated that 
the industry turned out a total of 
319,112 cars and trucks; which is 
well ahead of the 189,402 units pro- 
duced in the same month last year. 


General Motors group total de- 
clined considerably this week, as 
Buick finished up assemblies on 1939 
models. The week’s total is placed 
at 22,533 units which compares with 
28,772 cars and trucks last year and 
15,981 units in the corresponding 


Contract for rebuilding Republic 
Steel Corp. blast furnaces at War- 
ren has been awarded to William B. 
Pollock & Co., who also received 
fabricating contract for rebuilding 
an Inland Steel furnace at Indiana 
Harbor. The Pollock plant, practic- 
ally idle for six months, is resum- 
~ with about 150 men on the pay- 
roll. 

Truscon Steel Co., Republic Steel 
fabricating subsidiary, is having the 





U. S. and Canada 


WASHINGTON. — Production of 
cars and trucks in the United States 
and Canada totalled 313,214 units 
during May, the U. S. department of 
commerce reported this week. 

This compares with an estimate 
of 311,596 units made previously by 
Automotive News. 

A total of 297,508 cars and trucks 
were assembled in the U. S. during 
May, of which 237,870 were cars and 
59,638 trucks. 


>1) Plant Activit Central, 33.72 percent; Mountain, | week of 1938. — . ; 

ae Activ aty se anya] 9980 percent; Pacific, 2268 percent; A sight gain was noted in Ford| W751 Bois gn effect | 11ganhala® Produetion, consisted of 
asked eaarees vs YS! and New England, 1.52 percent. divisions this week, the total being| M@Ontana Futs in ect arend total of 20.468 S tor a 
askediiek........... drop; 483, one day aenninarsinminsaenmmmntaant 20,405 units as against 20,370 in the Accident-Reporting Law 383. 


1 oe EaSal. .Steady; 700, three days 
- spevrolet. . Steady; 18,750, four days 


irysler....steady; 1,650, four days 


May Contest Winners 


Announced by Pedrick 
PHILADELPHIA.—As in April, 





previous week and 12,315 in the like 
period of 1938. All Ford divisions, 
except Lincoln, continued on a five- 
day week this week. 





HELENA, Mont. — Montana’s 
new accident reporting law went 
into effect, Saturday, requiring driv- 
ers of cars involved in crashes, that 








N. Y. Dealers Honor 


Reeves at Tourney 
NEW YORK.—To honor Alfred 









































in in#Moto....steady; 1,425, four days 54 : : tail : : 

, repairmen won cash prizes Chrysler divisions likewise showed | resylt in injuries o Z : ’ : 
chasetilge...... steady; 7,500, five days| totaling $500 for co-operating in| @ slight increase in this week’s pro-| , s a ee dam- | Reeves for his 25 years’ service as 
an. TE ; ducciliiee Gakal. an Qeaakte Gene Be ges exceeding $25, to make com-/vice-president and general man- 
iit aed Srey Steady; 18,315, five days|the Pedrick Car-Owner Motor- | Guction total, the wee gure being | plete reports of the mishaps on ager of the Automobile Manufac- 
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5 MGs scececuanes continues closed| _. First Prize—$100, Clifton J. Car- alll suaud t 1939 models held to | 224_Wwill be furnished with cards to| vice-president of AMA, the Auto- 
acoln . lin, Carlin’s Service Station, | Sti turning ou aoe aes 3 fill i , 
Po steady; 300, four days , 2 i ’| previous week’s schedules this week. be filled out and sent to the patrol| mobile Merchants Assn. of New 
TT PEPPEPPR enreaenan ten: closed | Saylesville, R. I.; 2nd Prize, $75, The miscellaneous group of q | Office when cars apparently damaged| York is dedicating its July golf 
é ; : p of car and|.; ; , 
recor Bs astis steady; 2,600, three days| Tony Ambrosius, Tony’s Garage, truck makers accounted for 3,750 | i" accidents or by bullets are taken | tournament to him. 
rere closed} Green Bay, Wis.; 3rd Prize, $50,| nits , to garages for repairs or are towed| The tournament has been trans- 
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en .. close , ; » $20, ‘ P o ore|try Club to Winged Foot at Mam- 
- the Mi@lebaker. steady; 2,440, 5% days| L. J. Stanton, S. & S. Auto Repair | oe ee Dee, 2 ae Pe than 30 days or one year, fines of be- | aroneck, N. Y., on July 25, instead 
Me MI oreo essinecasaveveensea closed Shop, Anaconda, Mont. | motive advertising. tween $100 and $5,000, or both. of July 18. 
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Moved to Front of Building, 
Dept.’s Volume Up a Third 


By Geo. H. Watson 
Staff Correspondent 

BIRMINGHAM, Ala.—T h e 
“front end” of the business of 
Jim Barnett Motors, Dodge-Ply- 
mouth dealers here, is the lubri- 
cation department, according to 
Jim Barnett, president. 

The entrance to the lubrication 
department is actually through 
the front, but Barnett meant that 
it is the backbone of the business. 
And why shouldn’t it be, since the 
most frequent point of contact 
with the customer by far is in the 
lubrication department? 

Barnett finds that moving his 
lube parlor up front and dolling 
it up has stimulated lubrication 
business at least one-third. He 
compares this department to the 
kitchen in the home. Both used 
to be hid from sight. But today 
the kitchen in the modern home 
is a showplace as well as a work- 


Pontiac Dealers 
Sponsor Students 


At GM Institute 


FLINT. — Eleven boys, sponsored 
by Pontiac dealers and enrolled at 
the General Motors Institute in 
Flint, are among the first to receive 
the benefits of the recently extended 
Cealer co-operative course now be- 
ing offered by the Institute, accord- 
ing to D. U. Bathrick, Pontiac gen- 
eral sales manager. 

The course, which now covers two 
years instead of one as it has in 
former years, covers all phases of 
the management of automobile deal- 
ersnips. 

“The enrollment in this dealership 
course, as its title explains,” said 
Br‘hrick, “is co-operative and is 
maintained by dealers of Pontiac 
and other General Motors divisions 
who send their own sons and other 
young men in whom they are inter- 
ested to Flint to study the theory 
and practice of operating an auto- 
mobile dealership on tried and 
proved principles.” 


ASTM Elects Morgan 


as President for 39-40 
ATLANTIC CITY, N. J.— H. H. 
Morgan of Chicago was announced 
as the new president of the Amer- 
ican Society for Testing Materials 
at the society’s 42nd annual conven- 
tion held here June 26-30 at the 
Hotel Chalfonte-Haddon Hall. 
Other officers, named through a 
vote taken by mail, are Vice-presi- 
dent, G. E. Lundell, Washington; 
executive board members — J. J. 
Allen of Akrcen, Ohio, R. D. Booney 
of Kearny, N. J., T. S. Muller of 
Schenectady, N. Y., J. L. McLoud of 
Dearborn, Mich., and M. A. Swayze 
of Hudson, N. Y. 
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place, and it is the same with the 
lubrication department. It’s the 
business-getting end of the busi- 
ness. 

How it works is explained by 
J. P. Harrison, service manager. 
The customer gets in the habit o: 
coming in for lubrication. it 
won’t be long before he needs new 
spark plugs, a new oil filter, brake 
adjustment, or any one of a dozen 
different items. Everytime he 
comes in he exposes himself to the 
sale of all types of automotive 
merchandise including tires and 
accessories. 

If the customers come in, Man- 
ager Harrison and his assistants 
have almost a surefire way of 
selling needed merchandise and 
service, and he has almost an air- 
tight system of drawing even the 
vascillating customers back. About 
the time a customer should come 
in, he sends him‘a card. If he 
doesn’t come in another card goes 
out in 10 days, another one in 10 
days more. If this doesn’t pro- 
duce results a letter goes out ask- 
ing the reason why. 

This is followed up by a tele- 
phone call and finally a personal 
visit if it takes this to bring the 
customer back. That is how im- 
portant Barnett considers the 
“front end” of the business, and 
as expressed by Manager Harri- 
son it is only “putting the first 
thing first’. 





Quaint Quirks 
That Build 


Business 


Combining 10 service operations 
that regularly cost $15.05, the 
Natrona Motor Co. (Ford), Cas- 
per, Wyo., made a special price 
of $9.93, including lubricants, and 
advertised the comparative prices 
under the heading: “Take the 
Winter Blues Out of Your Car and 
Put in a Spring Tune-Up.” 

The company further advertised 
that it was prepared to “give your 
automobile a spring tonic that will 
make it feel like going places!” 
The special ingredients of the 
spring tonic were listed as follows: 

1. Engine tune-up; 2. Change 
transmission and differential lu- 
brication; 3. Lubricate chassis and 


change motor oil; 4. Flush and 
clean cooling system; 5. Check 
wheel alignment and_ steering; 


6. Inspection and testing of all 
lighting; 7. Inspection of tires; 8. 
Testing and checking of battery; 
9. Inspection and correction of 
fuel system; 10. Inspection and ad- 
justment of complete’ braking 


system. 
y * x + 


Steel City Oldsmobile Co., Bir- 
mingham, Ala., has a sticker which 
it places on the door posts of cus- 
tomers’ cars which reads: “Call us 
in case of wreck.” This reminder 
brings a good many jobs, said Paul 
Smith, service manager. The cus- 
tomer who has an accident calls the 
dealer instead of letting the nearest 
“hole in the wall” drag in the car. 
As most cars are insured, money is 
immediately forthcoming for re- 
building wrecks. 

If some garage gets the job first, 
the chances of the dealer getting a 
bid on the work is slight, whereas 
if he gets the car first, then the 
‘nsurance company will likely let 
him do the work since he is the 
jealer for the car. Hence the value 
»f the reminder. 


Tyrrell Chevrolet Co., Chey- 
‘nne, Wyo., reports good results 
from a “radiator cleaning’ cam- 
»aign in which service men sug- 
gested to customers the ad- 
visability of having their radiators 
cleaned at this season. 


Sales Through Seruice 


Lubrication Is Backbone of Ala. Dealer’s Busine 





By George Smedal 


“There’s a new coat of paint on | 


the Fourth street entrance door of 
the Malcon Motor Co. 


“To the residents of Malcon! safety-mindedness of the public, 


that means there is a new baby 
at the home of E. R. Dorner, pro- 
prietor of this automobile estab- 
lishment. 

“Mr. Dorner decided to dispense 
with the customary announcement 
cards and advised his friends they 
would know of the birth when 
they saw the door repainted. 

“Oh yes, it’s a boy.” 


Showmanship and _ successful 
selling are interlocked. Dorner 
knows this, as is evident by the 
above news item which, appeared 
not only in his home town daily 
but was carried on press service 
wires throughout the middlewest. 
And Dorner did more by this 
clever publicity move. For don’t 


for a moment doubt that when | 


anyone living in or near Malcon 
thinks of buying or selling a car 


New Welding Gun 
to Cut Production 


Costs for Nash 


MILWAUKEE. — An _ important 
development in automobile body 
fabrication is seen here in the per- 
fection of a new type of welding 
gun that is said to permit a far 
greater degree of flexibility and 
efficiency than has heretofore been 
possible. 

The new gun, perfected at the 
Seaman Body plant of the Nash- 
Kelvinator Corp. after 12 years of 





NEW WELDING GUN, perfected by Nash 
engineers after 12 years of experimentation, 
is said to make it possible to obtain as high 
as 275 spots per minute, as compared with 
90 to 125 spots obtained with conventional 
gun welding equipment. These guns, one of 
which is shown in operation here, are in use 
ut the Seaman Body plant of the Nash- 
Kelvinator Corp. Their flexibility and effi- 
ciency are declared not only to effect greater 
economy in body fabrication, but to cut out- 
lay for original equipment up to 75 percent. 


experimentation by Nash engineers, 
makes it possible to obtain as high 
as 275 spots per minute, as compared 
with 90 to 125 spots obtained with 
conventional gun welding equip- 
ment, it is said. 

The new welding methods, engi- 
neers declare, not only speed up the 
production process and materially 
reduce actual fabrication costs, but 
cut outlay for original equipment 
to only about one-quarter the cost 
of the huge $20,000 to $40,000 weld- 
ing machines used by other body 
builders. 

The system made possible by the 
new gun permits arc and _ spot 
welders to work across from each 
other, while in other plants separate 
booths must be set up for arc weld- 
ing because of the large arc re- 
quired. Nash has thus eliminated 
an expensive handling step. Con- 
tinuous processing is also possible 
as a result of the gun’s efficiency. 
and a small battery of operators 
| can produce 40 Nash bodies an hour. 


Showmanship in Selling 





or getting service that the Malcon 
Motor Co. won’t be the first deal- 
ership to enter their mind. 

Dorner also cashes in on the 


especially in relation to the heavy 
accident tolls usually chalked up 
over holidays. He uses a plan 
which can be copied by every 
automobile dealer. 

About a week before such holi- 
days as Memorial Day, Fourth of 
July, etc., he issues a warning or 
number of suggestions for reduc- 
ing the accident toll. This story 
has become an institution with his 
home town daily and usually runs 
like this: 

“E. R. Dorner, president of the 
Malcon Motor Co., today offered 
six suggestions for cutting down 
the Fourth of July accident toll. 
They are: 

“Don’t overdo in exercise, ex- 
posure to sun or eating. 

“Check your car before the trip 
—especially tires, brakes and 
steering apparatus. 

“Take it easy on the road. Give 
yourself enough time. Don’t speed 
or take chances in passing. 

“Don’t drive if you drink. 

“Don’t take anything 
granted at railroad crossings. 

“Use common sense in swim- 
ming. Wait at least an hour after 
eating. Don’t go in while over- 
heated or if you have a weak 
heart. Don’t show off by swim- 
ming too far or in strange and 
dangerous waters.” 

Another excellent good. will 
builder and publicity story peg is 
setting out benches for shoppers 
or members of family who are 
waiting for their relatives or 
friends. If you have a lot avail- 
able with shade, all the better. 
Your act‘on in setting out these 
benches will most likely result in 
at least one story in your local 
papers. 


for 


Going back to public safety- 
mindedness, an Iowa dealer ob- 
tained a lot of publicity and in- 
creased his cash income by urging 
the chief of police to suggest that 
all bicycles be checked for safety. 
The dealer then announced he 
had opened a bicycle safety lane. 
; Scores of bicycle owners came 
in, and it was found that nearly 
90 percent of the bikes were 
without horns or lights. Not only 
did this dealer create a lot of 
goodwill for himself but he also 
sold a lot of horns and lights for 
the bikes. 

A dealer in a west coast city 
has monopolized a_ picturized 
story sure to appear about a week 
before public school terms end in 
the early summer. 

He has a photographer take a 
number of pictures urging school 
children not to do certain things 
during the summer vacation. The 
advice stands all the year around 
but is especially appropriate when 
children do not have to go to 
school. One picture shows boys 
stealing a ride on the back of a 
truck; also the same view with 
the back of a street car showing; 
boys playing ball in the street or 
alley. The heading reads: “Don’t 
= a, = _ graphic photo- 

aphs illustrate wh 
should not do. 7 i oe 


* * 7 


Have you anyone in your em- 


ploy who has been working for | ¥ 


you for 5, 10, 15 years? There’s : 

good publicity peg. You might | 
give them a service pin, or a short , 
trip or vacation for each five | 
years of service. Such action on 

your part, if told to the city or 
automobile editor of your paper 

will result in a story and prob- 
ably also a photograph. 

Eprtor’s Nore: Another article 
in this series on Showmanship in 


Selling will appe i 
issue. Peer eam: Garey 
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New Self-Sealig 
Tube Offered| 
B. F. Goodrie} 


AKRON.-—A new type of 
tube, which is said to seal 
tures automatically ang , 
blowouts into slow leaks, hy 
developed by tire engineer 
imitated the three-ply g, 
of a tree trunk, according t; 
Newman, vice-president of 
F. Goodrich Co. 

Construction details ay 
sults of road tests of ty 
“Seal-O-Matic” tube, desig, 
afford motorists relief fr 
estimated 10,000,000 flats 
suffer annually, were reve; 
the first time in a report by 
man. 4 

A special heavy compo 
rubber which cannot be pif 
thus eliminating one ¢ 
blowouts, corresponds to ;# 
bark, Newman explained, 
fibre-vascular bundles of ; 
the second layer is softer x 
as a binder between the ou 
third, inner layer, whc® 
gummy compound similar 
cambium layer of a tree 
inner layer, Newman poin 
is a soft sheath, which ‘ 
around any  puntturing |; 
When a nail, rock or pj 
glass is withdrawn from th 
the gummy inner layer is 
out through the aperture w 
puncturing object and ther 
ens, sealing the opening 
matically, he said. 

Similarly, he explained, t 
rubber closes breaks and ga 
the tube, thus converting § 
outs into slow leaks and 
motorists the trouble of cz 
tires on the highway. 
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Change Is Veig us 


ALBANY.—A bill which 
have advanced the start 
New York state motor 
registration year from J 
Apr. 1, has been vetoed b 
Herbert H. Lehman. a 

In rejecting the measure! 
ernor Lehman pointed of 
besides changing the 
would have abolished the @"; 
one-month period of graceg r 
newing registration. en-ai 

“T have been informed # : 
department of motor vehit@lers 
stated, “that to effect s 
change in the manner prop 
this bill would present 
istrative difficulties which ® 
partment could not handle: 

Also vetoed by the govem 
another bill, passed by & 
cently adjourned New Yot 
lature, which would h 
quired exhaust pipes of 
engined trucks to extend é 
10 inches above the truck™ 

, i » bilizi 
Yost Heads Diwisity,<" 


EAST PITTSBURGH, Pa.~-* 
ment of I. A. Yost as manage 
gineering of the lighting 
the Westinghouse Electric 
Co. is announced by W- 


division. 
manager of _ at Edgewatel ln 


headquarters a t 
Cleveland. ae ae - 
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SYNOPSIS 
In connection with his history and sidelights on the famed Glid- 
den tours, the author this week relates the story of the Knight 
Motor and the origin of the famous slide-valve engine invented by 
Newspaperman Charles Y. Knight. 





Chapter XXVI—Story of the Knight Motor 

To my fellow dean, this same Jim Sullivan, I am indebted 
for the Glidden background, but I picked up the trail early. 
To me the Glidden did not seem much. Time was to prove I 
was wrong. I got my first hunch in that direction in 1906 
when the second tour started from Buffalo and went to Bret- 
ton Woods, N. H., through Canada, a distance of 1,570 miles. 
I didn’t make the tour, 
but I rode from Chicago 
to Buffalo in a Silent 
Knight, which had been 
entered in the Glidden 
by Knight & Kilbourne 
of Chicago. So right 
here, in the _ historical 
side of the Glidden, I'll 
be tellin’ you about 
Charles Y. Knight, a 
newspaperman who had 
his own ideas about, what 
the automobile engine 
should be and who, al- 
though no engineer, de- 
signed and put on the 
market the sleeve-valve, 
sometimes called the 
slide-valve, motor which 
at one time threatened 
to revolutionize the auto- 
mobile industry. 

Knight, though, did 
not get his engine ideas 
out of the newspaper 
business — they came 
from his early days when 
his father owned and 
operated a sawmill in the 
hinterland of Illinois. 
Young Knight helped his father and one of his jobs 
was to look after the power plant. So he had to occasionally 
dismantle the steam engine for repairs which brought to his 
attention the slide-valve and its mechanism, and he studied 
the principle with a great deal of interest. Young Knight grew 
up and in 1901, when the horseless carriage was becoming the 
automobile, he bought a Fournier Searchmont. The then in- 
herent noises of that engine annoyed him so much that the 
steam engine of his father’s, which he had wet-nursed so 
faithfully, came to mind. He started to tinker with the slide- 
valve principle for automobile engine use. 

He found a sympathetic friend in L. B. Kilbourae, of 
Chicago, who furnished the sinews of war for further experi- 
mentation on a gasoline engine in which the poppe! valves 
were eliminated and the sliding valve principle of the steam 
engine substituted. After considerable study he finaily struck 
oil. His slide-valve automobile engine became a reality by 
inserting between the piston and the cylinder bore two sleeves 
operated by eccentrics (the angular difference between ec- 
centrics giving the desired timing) the sleeves having ports 
in the upper end so located that on the compression stroke 
they passed over a “head” fastened to the top of the cylinder 
and projecting down into the inner sleeve, the volume 
between the lower part of the head and the top of the 
piston being the compression space. 

By having an intake port from the carburetor on one side of 
the cylinder and an exhaust port on the other, the relative 
positions of all the ports were such as to make the exhaust 
open when the lower edge uf the exhaust port on the inner 
sleeve passed down beyond the lower edge of the head into the 
combustion space. The exhaust closed by the upper edge of 
the exhaust port on the outer sleeve passing beyond the lower 
edge of the cylinder exhaust port. 

The intake opened when the sleeve ports on the intake side 
started to register with one another and the intake closed by 
the lower edge of the irtake port on the inner sleeve passing 
the lower edge of the head. The compression part of the 
cycle was when both ports of the inner sleeve were above the 
lower edge of the head. 

Knight had worked cn the car for a couple of years and he 
thought it was okay in 1906 and so he entered it in the Glid- 
den tour. As I mentioned before, I rode with him from 
Chicago to Buffalo for the start of the Glidden. But the Silent 
Knight got only two miles from the starting line before oil- 





CHARLES Y. KNIGHT, a news- 
paperman who in his kid days had 
to wet-nurse a steam power plant 
in his father’s sawmill, got from 
that job the idea of a slide-valve 
engine for automobile use. And 
later on in life he built just such a 
motor and made it internationally 
famous. 


AUTOMOTIVE NEWS, MONDAY, JULY 3, 1939 


o7'My AUTO-BioGRAPHY 





SAGA OF THE FIRST 
’ 100 YEARS ON RUBBER 














ing trouble developed 
and Knight was elimi- 
nated. Naturally, this be- 
ing his maiden appear- 
ance, the accident was a 
black eye that wiped him 
out of the American 
picture. His sleeve-valve 
idea seemed to be a flop. 
But Knight wasn’t dis- 
couraged. He folded his 
tent and went to Eng- 
land. Soon he had sold 
Daimler on his engine 
and that big manufac- 
turer took it up. Soon 
English royalty had 
Knight-motored cars and 
the former newspaper- 
man had come into his 
own. Recognized abroad, 
he returned to America 
and sold his rights to 
use the sleeve-valve 
principle to the Ameri- 
can industry. 

Following the adoption 
of the Knight engine by 
Daimler, other European 
automobile manufactur- 
ers followed Daimler’s 
example and soon it was 
being used by Minerva 
in Belgium, Panhard, 
Voisin and Peugeot in 
France, Mercedes in 
Germany and De Lucca in Italy, which made it possible 
for Knight to return to America with a royal flush up 
his sleeve. 

In this country the first to take a license from the Knight- 
Kilbourne Patents Co. was the Dayton Motor Car Co., which 
turned out the Stoddard-Dayton. That company’s chief engi- 
neer then was H. Jack Edwards, to whom I am indebted for 
the technical description of the slide-valve motor. I’m admit- 
ting this now, for far be it from me to claim I could write 
that sort of stuff myself, even though I am a “graduate” of 
the Chicago School of Motoring.. Edwards was to play a 
prominent part in the Knight motor. After Stoddard, he took 
a license himself and built the Edwards Knight. Other 
American licenses were issued to Stearns, R & V (Root & 
Vandervoort, who built the Moline Knight) ; Brewster, Atlas, 
and Sterling. The Columbia Knight was made under the Day- 
ton Motor Car Co.’s license when both the Columbia and 
Stoddard were part of the United States Motors Co. 


Yellow Coach bought the commercial part of the license 
from R & V for buses and trucks. In 1913 John N. Willys 
became interested and bought the Edwards company and its 
Knight license. The engine plant was moved from New York 
to the Willys-Overland Co.’s factory at Elyria, O., and the 
car continued to be manufactured under the name of Willys- 
Knight. In 1914 John N. bought the interests of Knight and 
Lonas in the Knight & Kilbourne Patent Co. One by one 
the other Americans dropped out of the running and the 
Willys-Knight had the field to itself, being the high-priced 
job in John N.’s line, with Jack Edwards as his Knight 
engineer. When the basic patents expired in 1932, Willys 
discontinued the line. The last Willys-Knight was a six- 
— Model 66-E, serial 8174, manufactured Oct. 


Editor’s Note: This is the twenty-sixth instalment of Chris 
Sinsabaugh’s memoirs. Subsequent instalments will appear 
in succeeding issues of Automotive News. 


Retail Financing in May 
Tops ’38 by 54% in Volume 


Special to Automotive News 

WASHINGTON.—The dollar vol- 
ume of retail financing of new pas- 
senger automobiles was 54.2 percent 
higher in May than during the same 
month of 1938, and 32.7 percent off 
from May, 1937, according to pre- 
liminary estimates this week by the 
U.S. department of commerce. Com- 
pared with April, 1939, there was an 
increase of 9 percent. 





H. JACK EDWARDS, when a 
Stoddard-Dayton engineer, built the 
first Stoddard-Knight. Then he took 
out a license and made the Edwards- 
Knight. John N. Willys bought the 
Knight patents, took over Edwards 
and up to 1932 the latter was 
engineer of the Willys-Knight. 


37.6 percent lower than May 1936 
10.2 percent higher than May 1935 
11.5 percent higher than May 1934 
102.4 percent higher than May 1933 
123.1 percent higher than May 1932 
9.3 percent higher than May 1931 
16.7 percent lower than May 1930 
38.1 percent lower than May 1929 
April-May Changes 
Percentage change from April 


All percentages are based on daily MEO SOND osc ckcce. 9.0 
average figures with each business Bay 1088 ............ 27 
day of the week weighted according We AOE 656 css cks 62 
to the relative volume of business as May 1936............ 3.4 
determined by experience in the May 1935............ 5.5 
trade, it was stated. Comparisons of May 1934............. { 10.7 
May 1939 with the same month of MeO 9008 kc ca ca 27.9 
previous years and the percentage May 1932 ........ 7 1101 
changes from April to May in past May 1931 ..... , 0.2 
years are shown below: May 1930............ . 1.2 

Comparisons of May 1939 May 1929............ + 92 
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Ti e 
ire Shipmen, 
In May Exe, 
e 
April by 4 
NEW YORK. — ghj me 
pneumatic casings for ~ 
transportation during May , 
mated to have been ; 
This figure shows an incr 
9.1 percent above April shigffices 
and represents a 44.4 penB 000 
crease over shipments - Ble 
May, 1938. i 
Shipments of casings to aghort : 
bile manufacturers are estin, I'm 
have been 1,414,798 units jay blis 
lower than the April fipgyell I 
1,528,637 but higher than fom the 
= : a 731,605 casing Roing 
shipped to automobile ;. 
turers. oi a 
May shipments of Casings as 
placement purposes were esti, anc 
to have been 3,240,936 units ; th 
higher by 18 percent tha lve 
shipments of 2,736,155 and hon” 
31 percent than May, 19; oie 
ments, which amounted to» ve | 
units, ‘wn d 
Replacement shipments ee 
five months ending May, ee ti 
| estimated at 12,923,895 uni, a 
compares with 9,704,134 unitye>bin 
first five months of 1938, | IN 


Export sales for May a, , 
to 97,669 units, compared ou 
792 for April and 85,062 f, - 
1938. ‘Be co} 


Production of pneumatic + Ba 
was 4,418,072 units, an iNCtigg ital 
4.9 percent over the April § pp 
4,211,152 and 65.9 percent 
May, 1938 production of } 
units. 


Pneumatic casings in thew 


d tl 
rou 
rn tl 


of manufacturers, May 3, os = 
9,918,759 units. This is a g/as0 
from the April 30 inventor ge 
was 9,997,527 units, but is a nt 
9,520,589 units on hand May? pe 
3 Com 





Accessory Shoy 
- . Ney 
Space Goingh 4 
CHICAGO. — Expansion : 
keynote of the sixth ann: 
position of the Automobii: 
cessories Assn., which will» D E' 
at the Navy Pier here Aug. ‘mtly | 
Heretofore the exhibitic : 
been conducted at the § 
hotel. Last year there was 
demand for space _ that 
could not be accommoda 
cording to R. Garland Ame 
manager. 
It is’ reported that mor 
300 exhibitors have alreat 
served space for the comi 












position. They include re. a 
facturers of automotive @: 

sories, sporting goods, radios. 
electrical and hardware 9g. S's 
ties and store merch ers 
equipment. A feature thi a Wheb 


will be two completely eq 
auto supply stores, designt 
to be set up by the Auroral, 5, 
ment Co., of Aurora, IIl. Otihat a 
be a five-man super storeBly be 
ception and the other will Homan 


; rece 
signed for a one-man oF Sture 

Ww ec 
ate store. ices 



















BOSTON.—Continual 
personnel and policies of 
offices dealing with traffic ¢ 
and safety are paid for m 
lives and suffering, today é 
Norman Damon, director 
Automotive Safety Foul 
addressing the regional ¢ 
tion of motor vehicle 
istrators in session here. 
great need in the highway 
field is for trained career? 
handle the vital phases ¢ 
problem,” said Damon ® 
assurance of continuity of 
ice for the experienced pw 
ficials who are making 
stantial progress in 
highway accidents.” 
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HARRISBURG, Pa.— ( 
motor vehicle dealers comm 
pointed during the Earle a 
tion to adminster the a 
for the used car industry, 15 
in a bill signed Tuesday by © 
thur H. James. The commis™ 
functioned because dealers it 
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KCe % p au r Sinsabaugh 

y 9, (Continued from Page 1) 

hipme —a whole floor at, for we feel, as Elbert Hubbard so 
Or i fers a 900 square feet of | aptly put it, “If a man writes a 
May ; 1, as of which 4,000 has | better book, preaches a better ser- 
733.4% - ro aside for the executive | mon, or builds a better mousetrap 
crepe . this with the/ than his neighbor, though he 





re 
ony t in the end ae 

P and then understand why 
“i ia “of our pants were too 
$ to,ghort and our coats too tight. 
estin, I'm not worrying about the 
its, nipublisher's office—he’s going to be 
il figqyell housed, but I do take pride 


ces. 
- peryg000 square fee 


18N {yim the editorial sanctum. I would, 
asingmeing editor. My room Is oak- 
le nm neled, which means the elimi- 


ion of my picture gallery, and 

Asings comet longer invite you to drop 
ere exis and see my etchings. Carpets 
Initsym, the floor and enough book 
t thawhelves to set up a miniature 
and bigsiblic library. Being selfish I 
, I8igeve been concerned only with my 
d ton diggings but I will say this 
and, that is, everyone of us has 

ents fost comfortable surroundings 
lay, nd there'll be no more elbow 


> units : 
$ units @>bing. 2 2 
8. IN SELECTING the new home 
ay a®blisher Slocum most carefully 
red Vit died the city map and came to 
062 fs. conclusion that East Jefferson 
it Jos. Campau is just about the 
matic genter of activities in the motor 
n inctygpital. We're only 15 minutes 
‘PTil fiom the General Motors Bldg. 
cent vind the automobile village that 
of rounds it. We’re closer to Dear- 
: jorn than we were before. To the 
in thegct of us are Chrysler Sales and 
ay WSidson; to the north Packard, 
1s 8 Madge and Plymouth. And if we 
aa nt to go abroad, the Walker- 
Ser d le ferry is on our river front 
Y4thd across the river is Canada. 
- Come up and see us sometime, 


"New Dealers 
Ne" Are Added to 


nsion . 
Hudson Roster 


— DETROIT.—New dealers re- 
Aug ‘@0tly signed by the Hudson Mo- 


..,.@r Car Co., are as follows: 
hibitic LABAMA—Motor Service Co., Cullman; BA- 


the §4AMA ISLANDS — Joseph Garfunkel, Nassau; 
IFORNIA—Baker Motor Co., Fillmore; COLO- 

> Was 0 — Tenbrook Garage, Glenwood Springs; 
that ngton Motor Service, Grand Junction; FLOR- 


—Jerry Collins Motors, Inc., Sarasota. 
AHO — Strunk Motor Company, Shoshone; 
AN A—Bill Graves Motor Sales, Fort Wayne; 
A—F. C. Menter, Belmond, Ullrich’s Garage, 
Blondeau St., Keokuk; MAINE—George P. 
gino, Machias; MASSACHUSETTS — Keating 
Sales, Leominster. 
EXICO — Hernandez Hermanos, 









Chihuahua; 


alrea HIGAN—Lavigne Auto Sales, Detroit; MIS- 
. WERI — Hodiamont Garage, St. Louis;| MON- 

co A—Brownie’s Repair Shop, Havre; NEW 
K—C & C Motor Sales, Stillwater, Gifford 

ude ge, Troy, Universal Service Station, White- 


; NORTH DAKOTA—Simmons Garage, Grand 


»tive . 
. 10—Autoport Servic. Camt : yn’ 
« ce, Cambridge; Brown’s 
radi ge, Chillicothe; PENNSYLVANIA—George 
are lesney, Marianna, Cresko Motors, Wilkes 


* 


; SOUTH DAKOTA—C. S. Samco, Pierre; 
MONT—B. H. Smead, Bethel; WASHING- 
this Wholesale tae ge phrata,, | Grange Coopera- 
’ -, Spokane, H. L. G 
equerille, Walla Walla. eo a 


Vetoes Practice Bill 
BANY 


: » N. Y.—With the assertion 
Il. z t : law of this nature cannot pos- 
> storeBly be enforced,” Gov. Herbert H. 
- will e™man has vetoed a bill Passed by 
+ trecently-adjourned New York leg- 

ure which would have outlawed 
Ww Cost sales by either retailers or 


re 
sly 
lesigne 
yrora E: 


— ed + which met with favorable ac- 


Ac 


in_1l other states this year. 





Wil 


All that js best in Southern 


-lifagni 
SU e eel tae ity 


oo 
all establishes it as 


Cuvee Finest Hotel.’ Yet tariff 


LLY SLT mers Col Doha aT to 


Omical trend . - Home of the 


beLUleL La ot ae) eon 


aT TTT 


Wilshire Boulevard 


9S ANGELES 


builds his house in the woods, the 
world will make a beaten path to 
his door.” 


Our latchstring hangs out and 
you won’t have any trouble finding 
the beaten path. 


* * * 


STILL TALKING about our- 
selves—that’s always easy to do— 
we, that is Automotive News, are 
rushing to press our sixth Auto- 
motive Almanac. Whereas, a year 
ago the book numbered 100 pages, 
as I write this the size is 124 
pages. It’s liable to be even larger 
when we reach the _ deadline, 
which will be just in time to 
make the mails, for the Almanac 
goes to all subscribers with our 
issue of July 10. 

ca * ok 


EDITORIALLY, it will again 
bristle with useful statistics con- 
cerning the automotive industry— 
production, registrations, ‘Who’s 
Who,” the “Family Album” and 
the like. But we have something 
new up our sleeves — something 
our readers have been clamoring 
for for years and whose clamor 
has frequently embarassed us. 
Finally, we have secured this new 
feature and it will be part of the 
forthcoming Almanac. 


And what do you think it is? 
Nothing else but tables showing 
the number and makes of cars 
still in registration in the United 
States. As of July, 1938, there 
were 23,538,036 cars and 3,869,- 
017 trucks, new and old, regis- 
tered in the United States. We'll 
locate each and every one of 
‘em for you—almost give you the 
street address of each—the state, 
anyway. 

* * * 


JUST TO GIVE you an idea of 
the REAL information contained 
in these tables, I’ll tip it off to 
you that they show that there are 
running on the road at _ the 
present time 6,568,436 Fords iden- 
tified by the year in which they 
were made, besides 787,268 made 
prior to 1929 and 83,348 others for 
which no vintage is obtainable—a 
grand total of 7,439,042. That’s for 
cars only—trucks are something 
else again. Chevrolet has 5,894,195 
in the 19-year span; 127,645 prior 
to ’29 and 5,993 unidentified as to 
year. 

- OK eS 


TO MY MIND these new tables 
are the most valuable that ever 
appeared in any of our Almanacs, 
for they give inside information 
to those interested in new and 
used cars and truck sales, service, 
advertising, sales promotion and 
parts and accessory sales. This 
tabulation also will give a closer 
picture of how many 1938, 1937, 
1936 and so forth Buicks, Olds- 
mobiles, Chryslers or whaddayou- 
wanttoknowabout, any make or 
model you have in mind still in 
service in each state; the probable 
market for service and the sale of 
parts and accessories in each state. 
It also will provide a key as to 
which markets are ripe for more 
intensive advertising campaigns 
and answer a dozen other ques- 
tions. 

ca Ed * 


SINCE THIS is the first time 
this table has been published in 
any publication in the United 
States (and I guess I can include 
the rest of the world), I naturally 
feel it will fill a long-felt want in 
the industry as a whole. The set- 
ting of the type alone cost a 
pretty penny but that’s only a 
fraction of the original cost of 
compiling the information. 

Therefore, we would hesitate to 
continue its publication in sub- 
sequent issues if AN readers do 
not fee] that this information is of 
especial value to them. For this 
reason let’s hear from you, after 
you see the Almanac, as_ to 
whether or not you want us to 
continue these tables. 





FRYING EGGS over a “heatless” fire is a far cry from the Indian cooking 
methods, but 81-year-old Chief Black Cloud and his group of Chippewas find it 
interesting when they attended the General Motors Parade of Progress when 
it showed at Pontiac, Mich., home of the Pontiac car. 


AMA Testimony Reveals 
Need for Wagner Changes 


(Continued from Page 2) 


prearranged plan. They were par- 
ticipated in by small minorities of 
the employes at a time when the 
union had consistently refused to 
offer evidence that it represented 
more than a minority. 


In most cases, he said, many em- 
ployes were trapped in a department 
or building and forced to participate 
against their will. Contempt was 
displayed for police authority and 
elaborate preparations made for re- 
sistance, including construction of 
barricades and manufacture of 
blackjacks and acid bombs. Threats 
to destroy plants or equipment were 
followed by riots and radicals and 
thugs flocked into the affected areas, 
he charged. Resistance to authority 
was encouraged by union leaders in 
every way possible. 


Beyond the extensive damage to 
plants, Cronin detailed the tremen- 
dous economic loss to the workers. 
In six weeks General Motors em- 
ployes lost more than $30,000,000 in 
wages, Chrysler workers lost $11,- 
000,000 in four weeks and other auto- 
motive workers suffered propor- 
tionately. 


Followed by Agreement 

The senators were told that settle- 
ment of the major strikes in 1937 
was followed by an agreement be- 
tween the AMA and the UAW which 
was supposed to avert illegal stop- 
pages of operations by strikes. 

“It might well have been expected,” 
Cronin said, “that with such agree- 
ments an era of labor peace would 
ensue. Instead, the exact opposite 
has been true and a degree of tur- 
moil unknown in the history of the 
industry has prevailed. Supervisors 
have been attacked and intimidated, 
employes have been coerced at their 
places of employment and in their 
homes to compel them to join the 
union or to pay their dues, and pro- 
duction has been slowed down or in- 
terrupted completely in hundreds of 
instances, Shop discipline has been 
flouted with impunity in the belief 
that with the support of union lead- 
ership and the existing administra- 
tion of the National Labor Relations 
Act discharge could only mean 
eventual reinstatement with back 
pay.” 

Cronin then quoted Homer Mar- 
tin, of one UAW faction, as boast- 
ing that there have been more than 
2,000 sitdown strikes, slowdowns or 
other stoppages of production in 
automobile and parts plants in vio- 
lation of agreements since they 
were signed in 1937. General Motors 
alone, he said, reports 390 stoppages, 
Chrysler 74, Packard 31 and Hud- 
son 50. 


Coercion Is Deseribed 


Describing union coercion meth- 
ods now prevailing because of the 
Wagner act, Cronin said workers 
have been subjected to destruction 
of clothing, filling lunch boxes with 
grease, concealment and larceny of 
clothes, physical assault and visits 
of groups of union representatives 
to homes when men were at work, 
leading their families to fear for 
their safety. In some cases families 
are openly threatened, windshields 
of their cars broken and tires 
slashed, he said. 


“An extraordinary feature of the 
campaign of intimidation and forced 
tribute,” asserted Cronin, “have 
been the numerous ‘due-picketing’ 


drives. Mobs of pickets numbering 
hundreds, often from other plants 
or cities, have massed about the 
entrances of the plants, forming a 
lane or gauntlet through which em- 
ployes seeking to work have been 
forced to pass. Non-member em- 
ployes and those who could not 
show a paid-up receipt for dues 
were beaten and manhandled if they 
attempted to go to work.” 


The AMA witness cited numerous 
attested instances of violence suf- 
fered by workers refusing to bow 
to union coercion. 


Placed in Dilemma 


Cronin described for the senators 
the dilemma in which the automo- 
tive industry has been placed by the 
factional war between the AFL and 
the CIO for control of the workers. 


“Confronted with this situation,” 
he explained, “the manufacturer 
finds himself without a remedy. Un- 
less one faction or the other chooses 
to appeal to the NLRB, and also un- 
less both are content to abide by 
the result of its intervention, the 
manufacturer will find himself 
ground between the millstones of 
union factionalism with the worker, 
the consumer, and the community 
ultimately bearing the consequences.” 


Concluding his indictment of the 
Wagner act as it now stands, Cronin 
declared its practical application to 
the automobile industry has “ex- 
posed a number of glaring weak- 
nesses.” This is based, he said, on 
the assumption “that its declared 
purposes are its real purposes, 
namely, the promotion of industrial 
peace, through the process of genu- 
ine collective bargaining by em- 
ployes and representatives of their 
free choice.” 


He then outlined the need of 
three-way amendment of the act 
and asserted that the objectives 
sought cannot be attained so long 
as labor organizers are free to in- 
timidate and coerce employes to 
maintain the privileged status guar- 
anteed their organization under the 
present law. 


Remains Vain Hope 

“These objects will remain a vain 
hope so long as contracts may be 
violated by labor unions without 
penalty,” Cronin said. “Employers 
are financially responsible, and there 
are ample laws to compel contract 
performance by the employer. There 
is no similar financial responsibility 
on the part of labor organizations 
= adequate remedy for their viola- 
ions. 


“Industrial peace will certainly 
continue remote so long as min- 
orities or leaders, for their own pur- 
poses or aggrandizement, may call 
strikes without penalty or loss of 
status regardless of contract provi- 
sions or the wishes of a majority of 
the workers themselves.” 


Cronin was accompanied at the 
hearing by Andrew T. Court, AMA 
statistician of Detroit. During his 
testimony he was subjected to only 
perfunctory questioning by members 
of the committee. 


Blue Laws Repealed 

NASHVILLE, Tenn.—City Council 
voted 15 to 11 to repeal blue laws 
that have prohibited the sale of 
motor fuel within the city limits on 
Sunday, and motorists now can buy 
gasoline legally for the first time in 
16 years. 
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Chicago Dealers 
Warned to Limit 
Used Car Stock 


CHICAGO.—Dealers in this area 
are urged in a bulletin of the Chi- 
cago Automobile Trade Assn. to con- 
sider the present as the “cleanup pe- 
riod” for 1939 models and to govern 
their used car trade-ins accordingly. 
Care should be the watchword, it is 
stated, with a 30-day supply of used 
cars as the maximum, particularly 
in view of the prospect of a price 
drop within the next month. 

“Many dealers are now in their 
cleanup period, and we believe that 
because of the earlier introduction 
of new models this year, dealers 
generally will find it most advisable 
to watch both their new and used 
car inventories with an eagle eye,” 
it is pointed out. 

“Here is another reason for keep- 
ing a sharp eye on your new car 
stock as well as your used cars. In 
May this year, Cook County new car 
sales dropped slightly from April 
sales. The same thing happened 
last year. In June so far, new car 
sales have dropped off substantially 
from May, more so than was the 
case last year. These signs suggest 
that July new car sales will probably 
be more sharply reduced from June 
than in 1938.” 

The CATA reveals that new car 
registrations for the first 21 days 
of June in Cook County were 5,390, 
a 25 percent drop from May and a 
41 percent increase over 1938. 


6 Manufacturers 


Added by MEMA 


NEW YORK.—According to A. H. 
Eichholz, general manager, Motor 
and Equipment Manufacturers 
Assn. six more manufacturers of 
automotive products have become 
affiliated with the MEMA as mem- 
bers, and eight more as subscribers 
to its credit service. 

New members are as follows Burd 
Piston Ring Co., Rockford, Ill, A. 
Arthur Lundgren, vice-president; 
Burton Auto Spring Corp., Chicago, 
Martin Hans, president; Lyon Metal 
Products, Inc., Aurora, Ill, J. W. 
Auther; H. K. Porter, Inc., Everett, 
Mass., James G. Geddes, vice-presi- 
dent; Ramsey Accessories Mfg. 
Corp., St. Louis, Mo., J. A. Ramsey, 
president; S. G. Taylor Chain Co., 
Hammond, Ind., Owen W. Sand- 
strom, vice-president. 

Manufacturers subscribing for the 
credit service are Burton Auto 
Spring Corp., Chicago, Commercial 
Solvents Corp., New York; Exello 
Accessories Manufacturers, Inc., 
Hempstead, N. Y.; Homestead Valve 
Mfg. Co., Coraopolis, Pa.; Ramsey 
Accessories Mfg. Corp., St. Louis, 
Mo.; Russell Mfg. Co., Middletown, 
Conn.; Rust Master Chemical Corp., 
Boston, Mass.; St. Louis Spring Co., 
St. Louis, Mo. 











socially, commercially, politically, Is 
the Bellevue. Here vital things hap- 
pen, outstanding events are held— 
and important people stay. Reason- 
able rates. 


Be sure to Include historic Philadelphia 
in your itinerary. 


Air-conditioned Restaurants 


™~ BELLEVUE™ 
STRATFORD 


IN PHILADELPHIA 
Claude H. Bennett, Gen. Mgr. 


AE cl mmc EES AN ECE Le A ROARS et NE 


No advance in rates 

during World’s Fair 

Single from $7 - Double from $9 
Suites from $15 


Air-Conditioned Rooms Available 


Subway station at hotel 
direct to the World's Fair 


Henry A. Rost, President and Managing Director 


FIFTH AVENUE e« at 59th STREET 
SS 
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Here’s dollar-saving ruggedness 


that can mean profits for you! 


Studebaker Champion travels 


19,000 continuous miles in 
less than 15,000 minutes! 


SETS New A.A.A. STOCK CAR RECORDS 
FOR ENDURANCE AND ECONOMY! 


OW it’s official! The impartial, authoritative 
Contest Board of the American Automobile 
Association says so! 


On June 17, that supreme court of motor car per- 
formance officially declared the new low-priced 
Studebaker Champion a new record holder in two 
classifications—endurance and economy! 


Running side by side, night and day, under A.A.A. 
supervision, for 241 hours 50 minutes, two stock 
Studebaker Champion sedans have just completed 
the amazing feat of traveling 15,000 continuous 
miles each on the Indianapolis Motor Speedway at 
an average speed of 62.02 miles per hour! 


These Champions were driven at better than a 
mile-a-minute pace, hour after hour—in sun, rain, 
wind and calm. Yet, even at this gas-eating speed, 
they averaged 19.34 and 18.17 miles per gallon! 


In fact, one of these Studebaker Champions is the 
same car that set an A.A.A. coast-to-coast round trip 
record for 6 and 8 cylinder cars earlier this month, 
when it traveled 6,144 miles at 40.8 miles per hour 
for an average of 2714 miles per gallon! 


Build up a profitable business 
—sell this Studebaker Champion! 


Write today for the full facts about the fair and 
square Studebaker franchise which includes the right 
to market the profitable Commander Six, winner of 
the Gilmore-Yosemite Sweepstakes —the luxurious 
President Eight—as well as the low-priced, fast- 
selling new Champion. Address Paul G. Hoffman, 
President, The Studebaker Corporation, South 
Bend, Indiana. 


Studebaker has added 
640 substantial new dealers 
since March 1 


That tells you what the “smart” operators 
think of the Studebaker franchise as an 
opportunity. 

Sales of Studebaker Presidents, Command- 
ers and Champions are so record-breaking 
that Studebaker has moved up in national 
registrations from 13th place in 1937 to 10th 
place in 1938 to 9th place for the first 5 
months of 1939 and, according to latest re- 
ports, to 8th place for May, 1939. 








660. 


for a completely equipped Studebaker Cham- 


pion coupe, delivered at factory, South Bend, 


Ind. Prices subject to change without notice. 
Optional equipment and accessories —extra. 
Sedans are priced as low as $700 at factory 





[ All performance statements made herein are based on Certificate of Performance Sanction No. 3716, Contest Board ALAA, 
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